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Springfield Elects 
Landen As Resident 
Vice Pres. in N. Y. 


Will Have Charge of Branch Office 
Here; Magill To Be Secretary 
at the Home Office 


SPALDING ASST. SECRETARY 
Landen Joined Group in 1915; In 


Boston for Many Years; Magill 
in New York Since 1940 











Directors of the Springfield Fire & 
Marine Insurance Co. and the New 
England Insurance Co. this week elected 
Harry J. Landen as resident vice presi- 
dent at New York City. George T. 
Magill, resident secretary at New York, 
was elected a secretary of the two com- 
panies. The directors met at the home 
office of the companies in Springfield, 
Mass., on August 27. 

Vice President Landen, who has been 
secretary, will be transferred to New 
York later to take charge of the com- 
panies’ branch office at 161 William 
Street, and Secretary Magill will move 
to Springfield where he will assume 
jurisdiction over the fire underwriting 
in a number of Eastern states. 


Spalding Advanced at Chicago 


In addition, Frank W. Spalding, Jr., 
chief engineer in the companies’ west- 
ern department, was elected resident 
assistant secretary at Chicago. 

A native of Springfield, Mr. Landen 
joined the company as a file clerk in 
1915. In 1925 he was appointed special 
agent in Alabama. In 1928 he was trans- 
ferred to Boston to assist in the super- 
vision of agents in eastern Massachu- 
setts and Rhode Island and later was 
senior in charge of the group’s Boston 
office. In 1942 he was appointed super- 
intendent of agencies; in 1945 was 
elected resident secretary at Boston, and 
in 1949 he returned to the head office 
as secretary. 

Mr. Magill joined the group in 1940 
as superintendent of the metropolitan 
department in New York City. He was 
graduated from New York public schools 
and attended Westminster College in 
Fulton, Mo. He has held important un- 
derwriting positions in New York and 


(Continued on Page 22) 
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eS, a 4 in this year Yellowstone became our 
sy re first national park by act of Congress. 










One of the most spectacular sights in all the 3,500 square 
miles of the park is the geyser, “Old Faithful”. Tourists 
can depend on it to perform without fail at an average 
interval of 65 minutes. 

‘ Policyholders have depended on the Orient Insurance 
¥ Company for 79 years, ever since its founding in that 
i same year, 1872. 


tHe London & Lancashire 


LONDON & 
LANCASHIRE THE LONDON & LANCASHIRE INSURANCE COMPANY, LID. @ ORIENT INSURANCE COM- 
GROUP PANY @ LAW UNION & ROCK INSURANCE COMPANY, LID. © SAFEGUARD INSURANCE 


COMPANY OF NEW YORK . STANDARD MARINE INSURANCE COMPANY, LTD. 
LONDON & LANCASHIRE INDEMNITY COMPANY OF AMERICA 
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Take a Picture - 


As vacations always prove, almost everyone today carries a 
camera to make a record of faces and places familiar or strange. 
Some of the amateur photographers go at the hobby very seri- 
ously, expend much money and time and effort in trying to make 
photographs. In the inner circle of the great camera clubs, mem- 
bers divide photographs into two kinds—record shots and pictorial 
photographs. They recognize that there are many amateur photog- 
raphers who are camera engineers at heart, men and women who 
don’t care particularly about pictures but thoroughly enjoy oper- 
ating the complicated precision instruments which are the cameras 
and gadgets. 


In life insurance there is need for technicians, and probably 
a need for curbstone actuaries as well as underwriters who are 
primarily fascinated by the human interest in the business. This 
carries on into the argument as to whether selling is an art or a 
science. Likely it is both, but in any case a happy combination 
makes a better underwriter, one who makes a better living because 
he does a better job. 


The ultimate consumer is not the underwriter making a pro- 
duction record but the policyowner—or, better yet, the beneficiary. 


THE PENN MUTUAL LIFE INSURANCE CO. 


MALCOLM ADAM 
President 


INDEPENDENCE SQUARE, PHILADELPHIA 











Phoenix Mutual Field 
Leaders Meet At Banff 
Mark Co.’s Centenary 


600 Gather This Week at Canadian 
Resort Combining Business 


With Celebration 
PRESIDENT HOLLAND THERE 


Heads Group From Home Office; 
Some Features of Program of 
Sales Promotion 


About 600 representatives of Phoenix 
Mutual Life gathered this week at Banff 
Springs Hotel, Alberta, in commemora- 
tion of the company’s 100th anniversary. 
This is the first national meeting of the 
company’s field force since 1946. A fea- 
ture of the four-day meeting was a 
candle-lighting ceremony and the cutting 
of the birthday cake on the evening of 
August 28. 

Opening address was by President 
Benjamin L. Holland and guest speaker 
was Holgar J. Johnson, president of In- 
stitute of Life Insurance. The business 
program included a “sales method” panel 
with four of the company’s million dol- 
lar producers as participants as well as a 
series of talks on insurance for business 
purposes by other leading Phoenix Mu- 
tual field 


breakfast meeting for the company’s 35 


representatives. A special 
Chartered Life Underwriters, as well as 
34 additional candidates to honor the 
seven field men who will receive their 


CLU designations this year, was held. 
Novel “Talk Shop” Plan 


One innovation of the meeting was an 
evening set aside to give representatives 
an opportunity to “talk shop” with mem- 
bers of the home office staff. The meet- 
ing room was set up in a series of 
booths, each identified with the name of 
the department and the names of the 
home office staff members in attendance. 
Purpose of the event was to provide an 
informal opportunity for representatives 
to become better acquainted with the 
home office staff, to discuss individual 
problems, and to offer suggestions for 
the improvement and extension of home 
office services. 

Committee members for the meeting, 
which was under the general chairman- 
ship of D. Gordon Hunter, vice president 
and agency manager, were: Herbert C. 
Skiff, second vice president; Clifford L. 


Morse, CLU, director of agencies; 
Maurice R. Perry and Irving E. Part- 
ridge, Jr., agency secretaries; C. Russell 


Noyes, advertising manager; Reuel S. 
Kaighn, sales promotion manager; Ken- 
neth P. Dowd, sales training manager; 
Thomas S. Morse, CLU, personal plans 
consultant; Richard N. Boulton, sales 
promotion supervisor; and Robert M. 
MacGregor, advertising supervisor. 


(Continued on Page 10) 














Page 2 


August 31, 1951 






































Hs name is I, Jones, Prop. 


Tuere’s A MAN in this country who spends his days doing 
exactly what he wants to do. 

He works hard and he worries plenty, but he laughs a lot, 
too, and he sleeps well. He’s seen men who take it easier, and 
men who strike it richer. But he wouldn’t change places 
with any of them... and you wouldn’t want him to. 


In the old days you’d find this.man swinging a hammer in a 
blacksmith shop, or ankle-deep in hickory shavings, 
building wagons for the pioneers. You'd find him baking 
bread in a wood-fired oven, sewing a jib for a clipper ship, 
or making a clock that would run forever. And over his 
doorway you'd find a sign that said: /. Jones, Prop. 

The country is bigger now, and its business is busier, 

but we still can’t do without I. Jones, Prop. 

He’s the man behind the counter in a roadside diner, selling 
coffee and hamburgers to the drivers of the 

night-rolling trucks. 


He’s the scholarly old fellow bent over 
a lathe in a little machine shop, 


turning out parts of such honest 





quality that a big factory will buy them rather than 

make its own. 

He’s the owner of the corner candy store, who sees to it 
that you will always have a pack of cigarettes. a newspaper, 
a rubber band, a box kite, a doll carriage, and a quart 

of ice cream for dessert. 

He’s the moving man, the gas station man, the man who 
fixes the roof, the man who adjusts the television set. 

He’s the man who will cash your check when vou run 
short, or forget to send his bill if you’ve been sick. 

He’s the man who did business with your father, and the 
man who will be doing business with your son. 

The textbooks have a dry name for I. Jones, Prop. 

They call him The Small Businessman. You'll look a long 
time before you find a bigger man anywhere. Bigger in self- 
respect. Bigger in usefulness to his neighbors. Bigger in 
influence on a national way of life that lets any man 

be his own master. 


MUTUAL LIFE INSURANCE COMPANY 
BOSTON, MASSACHUSETTS 
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00 Agencies Under His Supervision 


Stanton G. Hale, Vice President and Manager of Agencies, Mutual Life 


of New York, Began Insurance Career in Idaho~as an Agent; 


When 600 field representatives and 
agency managers of Mutual Life of New 
York gather in Houston, Tex., for their 
annual business conference beginning 
September 5 with home office officials, 
activities will be under the direction of 
a young executive who typifies the sort 
of career life insurance man who,’ the 
business feels strongly, is doing policy- 
holders the most good. 

At 41, Stanton G. Hale has already 
spent 16 years in the business, rising 
steadily from a grass-roots start as an 
agent in small Idaho communities to his 
present post as vice president and man- 
ager of agencies for the Mutual Life. 
Under his supervision today are nearly 
100 agency offices serving 1,000,000. poli- 
cyholders in the 48 states. and Canada. 
They own more than $4,000,000 of life 
insurance with Mutual Life and assets of 
over $2,600,000,000. 


Mutual Life Selection and Training 


Life insurance does its intended job 
for policyholders only when the protec- 
tion stays in force. The best way to 
keep it in force is to provide policy- 
holders with the continuing, on-the-spot 
service of a trained field producer. Such 
service also assures that family security 
plans match che inging needs—for pro- 
tection, for education, for retirement, or 
for whatever the need is. 

Question: How can a company de- 
velop and retain men who will provide 
that sort of service? 

Answer: Determine carefully whether 
a man has the aptitude to succeed in the 
business, and the will to work at it on 
a full-time career basis. Train and su- 
pervise him, in class and on the job, 
over a long period of time. Pay him on 
a basis that produces a steady income 
derived from several sources, and not 
subject to the erratic fluctuations of in- 
come which trouble most commission 
workers. 

Policyholder 
this philosophy. 


interests are primary in 

But an inevitable, and 
intended, corollary result is the devel- 
opment of “a company of successful 
men”—a group of career field people 
earning a_ better-than-average income 
in a highly satisfying profession, and 
paving their own way toward a secure 
future for themselves and their fami- 
lies. 

His Early Career 


Born and educated in Idaho, St: inton 
G. Hale was athletic director at Boise 
Junior ‘College and worked with the 
Production Credit Association before 
he joined Mutual Life in 1935. To the 
casual outsider who looks at life insur- 
ance as “big business,” it is remarkable 
that successful careers in that field could 
have en achieved in settings such as 
Boise, Caldwell and Twin Falls, Idaho, 
where populations in the depression- 
pinched Nineteen Thirties were 26,000, 
7,000 and 11,000 respectively, 

_In those areas life insurance service 
frequently is performed with the seat of 
a plow as a table, or in the barn at milk- 
ing time, or over a barbed wire fence 


Had Long Series of Supervisory Assignments 


By JEREMIAH JENKINS 





Standing, left to right—Ward Phelps, assistant superintendent of agencies; Stanton 

G. Hale. Seated, left to right—E. C. Danford, superintendent of agency develop- 

ment; Frank B. Jackson, superintendent of agencies, Eastern division; Richard B. 
Thompson, director, sales development. 








At The Prudential Insurance Co.’s home office in Newark, N. J., Edward M. Neu- 
mann, associate actuary and second vice president, welcomes the 16-man group of 
French insurance executives now touring the United States for the purpose of 
studying American insurance operations. The tour is under the sponsorship of the 


Ec ic C ation Administration. 





Pr 


or in a mining camp 
high in the rugged Idaho ‘hills. “And 
sometimes,” Stan Hale will tell you, 
chuckling over one of his earliest ex- 
periences, “premiums are paid in silver 
dollars, cached in an old dishpan be- 
neath the kitchen sink, and doled out, 
for the agent’s convenience, into a pair 
of woolen socks.” And the benefits of 
life insurance? They take the form of 
a mortgage stamped “paid,” or a col- 
lege diploma in the hands of a farm boy 
and in just plain every-day, every- 
peace of mind. 


during the harvest, 


night 
Business in the Rural Districts 


“There’s no other business I can think 
of,” Stan Hale will tell you, “where a 
man can look at himse’f in the mirror in 
the morning, and again at night, with 
so much assurance that he has done 
something with his life, by bringing se- 
curity, peace of mind and comfort to 
others.” 

He'll cite the case of the 
men—most of them family men—work- 
ing a gold claim in the hills above 
Sun Valley, whom he drove 90 miles, in 
the middle of the night, for the medical 
examination that would put their life 
insurance in force. 

The family is the driving force that 
has made life insurance one of the most 
important social and economic institu- 
tions this country has every known. 
And if the heart of the family is in 
rural America, then it follows that suc- 
cess at the grass-roots level is easily 
possible. Much of the company’s busi- 
ness is from rural areas. Many of the 
600 top-ranking salesmen at the Hous- 
ton convention operate in such towns 
as Lafayette, La.; Murfreesboro, Tenn.; 
Rocky Mount, N. '‘C.; Oil City, Pa. Many 
of Mutual’s executives had their starts 
in towns such as those. 


eight young 


His Many Assignments 


In Idaho Stan Hale quickly made his 


mark as a top-flight field representa- 
tive, qualifying for company honor 
groups in each of his first three years 


succession of 
assistant man- 


began a long 
supervisory assignments: 
ager at Salt Lake City member of 
the home office training staff... agency 
manager at Denver . back to the home 
office to supervise agencies in 12 East- 
ern states, and to coordinate sales pro- 
motion and training activities : 
advancement to assistant manager of 
agencies, one step from the top agencies 
department post . . . and _ finally, in 
May, 1950, appointment as vice presi- 
dent and manager of agencies 


In 1938 he 


His Family 


business has been 
Another has 


The nature of the 
one of his inspirations. 


been his wife, Doris, and their three 
children. College sweetheart, wife, 
mother, secretary, bookkeeper, compan- 


ion on his field trips for ‘Mutual in 
Idaho, young and pretty Doris Hale, in 
the 17 years since they have been mar- 


ried, has been a constant reminder of 
the good, solid family life which life 
insurance strives to keep secure. 
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Des Moines Register & Tribune 


Left to right—E. M. McConney, Stafford Barff, Robert Carr and Anthony Eden 


When Anthony Eden, World War II, British foreign secretary and most inti- 
mate official associate of Winston Churchill during that conflict, recently visited 
Des Moines he was welcomed at the airport by President E. M. McConney of the 


Des Moines Chamber of Commerce, who is also president of Bankers Life Co. 

The Des Moines visit of Mr. Eden was to make the third and last of his series 
of talks in this country. It was delivered before the Des Moines Chamber of Com- 
merce, concerned Anglo-American unity, and the crowd to hear him was an over- 
flow affair. 

Mr. Eden made a deeply favorable impression in Des Moines. As a Conserva- 
tive party leader he has made numerous talks in Parliament since 1923 which have 
won favor not only among business men but throughout his nation and the world. 

Accompanying Mr. Eden on his tour of the United States was Robert Carr, a 
Conservative member of Parliament since last year. Stafford Barff of the British 
Information Service, Chicago, was a member of the Des Moines party. 

Mr. Eden said in Des Moines in part: “Relations between you in the United 
States and the people of the British Empire are today the most important single 
factor in maintaining world peace.” 


Selling As A i Eo Riana 


Offers Numerous Opportunities 


By Mince Morton 
District Manager, Maccabees Life Insurance Society 





The number of women now engaged part women play in the juvenile activi- 


in the business is evidence of the ad-_ ties. Their patience and natural talent 
vantages and opportunities of life insur- fit in with the younger folk and a 
ance selling as a career. Obviously, it is woman can best serve herself and do a 
no longer exclusively a man’s world as better job in this particular field. The 
women today occupy executive and sales activities of the juvenile units fit into 


scheme of a woman-on-the-sales- 


and professional the 
as does the vast market of poten- 


there are not force, 


business 


posts in the 
that 


world. The reason 


more women in life insurance selling tial sales to women. 

could be that the agency heads have It is significant that the whole pattern 
been too timid to recruit them. Those of insurance is particularly adapted for 
of us who are in the field know that — selling by women; for it is built around 
prospects do not come to us to buy in- the family as a unit, the safety of chil- 
surance—we have to go and sell it to dren; the economic replacement of the 
them breadwinner and retirement protection; 


I feel that we could serve ourselves all of which are very close to a woman’s 


and our organizations well if we would _ heart. 
go out and jnterest more women in life To qualify as an agent must a woman 
insurance selling. I believe that women be someone with scholastic attainment, 
will find that this business offers, in or have business, banking or profes- 
addition to established insurance pro- sional background? Of course, knowl- 
tection, other benefits in time of dis- edge or experience in any of the fore- 
aster, distress and old age going is helpful but not necessarily 
essential. Women from those ranks can 


; -viti 
Juvenile Activities well afford to choose insurance selling 


It is also interesting to observe the (Continued on Page 8) 








NO—We Haven't Seen EVERYTHING 
(But We've Been Around!) 


We specialize in the “hard-to-place” 
risks, and your unusual case may be 
routine to us, 


FOR INSTANCE, we give liberal con- 
sideration to overweights . . . diabetics 
... ulcerites . . . pernicious anaemics 
oo e WOMEN .. . CfC. 20 





Samuel D. Rosan Agency, Inc. 
General Agent 
CONTINENTAL ASSURANCE CO. 
Chicago, IIl. 

76 William St., N. Y. 5, N. Y., 
WH 3-7680 


Ask for Sam Rosan, Howard Rosan, 
Jack Cohen, Jule Roseman or Al Morelli 











HEARD On The WAY 











O. Kelley Anderson, New England 
Mutual Life, was subject of a column 
sketch in the financial section of the 
Sunday New York Times, author of the 
article being Robert R. Fetridge, an un- 
usually clever writer. Mr. Fetridge, who 
calls his Sunday feature, “Along the 
Highways and Byways of Finance,” 
commented on the large number of 
directorates Mr. Anderson holds and he 
asked the New England Mutual Life’s 
president, “And just what makes a good 
director ?” 

Answer of Mr. Anderson: “I’ve given 
a number of talks over at the Harvard 
3usiness School and always the students 
ask me that question. In answering them 
the closest I can come to making an 
analysis of a good director is that it is 
not so much getting the breaks but seiz- 
ing the right ones. Pretty nearly every 
one gets some good breaks, but the main 
thing is to have the judgment when 
the right time comes along.” 


A lively little book on the history of 
insurance has recently been published by 
Staples of London. Its author is the 
late Hartley Withers, editor of The 
Times and a former editor of The Econ- 
omist. The book is entitled, “Pioneers 
of British Life Assurance.” 

Of especial interest is the story of 
the Equitable Life Assurance Society 
which was established in 1762 and’ is 
still a prosperous organization. When 
Wiliam Morgan became actuary in 1775 
it started going ahead. He was its actu- 
ary until 1830. 

When the Equitable applied for a 
charter in 1761 one of the established 
companies registered an objection based 
on the fact that it had only received 
about £10,900 in premiums over the pe- 
riod of 40 years of its existence and, of 
these, claims had absorbed £8,263. 


Uncle Francis. 


Labor is the foundation of all and 
those that labor are the Caryatides that 
support the structure and_ glittering 
dome of civilization—R. G. Ingersole. 





NON-CAN A & H 
INSURANCE 





GENERAL AGENCY OPENINGS 
AVAILABLE 


BROKERAGE BUSINESS INVITED 
Write Direct To 


PROVIDENT LIFE AND ACCIDENT 


Susu Ut me ey aie J 














General Agent 2 States for 
Puritan Life of Providence 


PRESTON L. JORDAN 


of Providence has ap- 
pointed Preston L. Jordan of Portland, 
Me., general agent for Rhode Island 
and Connecticut. He has been handling 
Group insurance in Iowa and Nebraska 
for Connecticut General and previously 
managed Group sales for the company 
in Syracuse. A veteran of the Battle of 
the Bulge, he is a graduate of University 
of Connecticut where he majored in in- 
surance marketing and the second gen- 
eration in the insurance business as his 
father Fred T. Jordon is general agent 
for another New England company and 
last year was president of the Maine 
Association of Life Underwriters. 


Puritan Life 


C. Burton Clark, field assistant for 
Equitable Society, New York, has been 
named district manager for the company 
at Pontiac. He has been with Equitable 
for two years but has been engaged in 
insurance here for 15 years. He is imme- 
diate past president of the Port Huron 
Life Underwriters Association. 
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JOHN HANCOCK MUTUAL LIFE 











INSURANCE 


TERM 





THE ALLEN-PRATT GENERAL AGENCY 


INSURANCE 
15 YEAR AND TERM TO AGE 65 


COMPANY OF BOSTON, 











225 
BROADWAY 


MASS. 
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September Meet of 
Actuaries in Canada 


—+ ee 


LIST OF SPEAKERS AND TOPICS 


Agents Compensation Discussion To Be 
One of the Features; Meetings Will 
Last Three Days 


The Society of Actuaries will hold its 
annual meeting at Royal York Hotel on 
September 26-28. These papers with dis- 
cussions will be presented: : 

Health Progress Among Industrial Policy- 
holders, 1946-50.—Dr. Mortimer Spiegelman 
and Dr. Louis I. Dublin. 

Lapse Rates.—Charles F. B. Richardson. 

Mortality of Railroad Annuitants, 1946-49. 

New Annuities Act in Alberta. —Laurence E 
Coward. 

Group Major Medical Expense Insurance.— 
Alan M. Thaler. 7 : 

Among those who will discuss papers 
presented at previous meetings with the 
topics are these: 

The 1950 Amendments to the S.S. Act.—R. 
J. Myers. : , 

Reserves by Different Mortality Tables.— 
Harry Gershenson. 

The Equation of Equilibrium.—D. C. Baillie. 

Group Weekly Indemnity Continuation Table 
Study.—Mortimer D. Miller. 

A Present Value Approach to Profit Margins 
and Dividends.—Harwood Rosser. 

Valuation of Reversionary Interests Involy- 
ing Two or More. “ J 

Lives for Federal Tax Purposes.—C. G. 
Groeschell. 

Terminal Reserves from Mean Reserves and 
Net Premiums.—Dale R. Gustafson. 

Mortality Experience under the Old-Age and 
Survivors Insurance System.—L. O. Shudde. 

Informal discussion will cover control- 
ling intermittent war hazard anti-selec- 
tion; interest rate and investments; 


agency compensation and costs. 
Agents’ Compensation Queries 

In announcement about agents’ com- 
pensation discussion some questions to 
consider are these: 

During the post war years, what has been 
the trend of agents’ earnings in comparison 
with the indices of cost of living and of wages 
and salaries? How has this trend been affected 
by the movement in average commissions per 
sale and in number of sales per agent? Is the 
problem of a lower number of sales per agent 
one which is attributable to agency operating 
methods or to changing merchandising condi- 
tions which must be recognized in determining 
compensation scales? 

Has the trend to level and decreasing term 
policies and riders disturbed agents’ compensa- 
tion, and if so, what is the most effective means 
of dealing with the problem? 

To what extent have companies been increas- 
ing the minimum amounts for regular and spe- 
cial policies, and what difficulties have been 
encountered in taking such steps? Is it becom- 
ing impractical to sell $1,000 policies on the 
same rate basis as those for considerably larger 
amounts? How are agency costs and agents’ 
compensation affected by minimum amount re- 
strictions ? 


Commissioner Nelson W ould 


Eliminate All Unfit Agents 


St. Paul—Commissioner A. Herbert 
Nelson of Minnesota has called upon all 
companies licensed in the state to assist 
him in meeting the problem of the in- 
efficient, dishonest and occasional agent. 
These he said includes individuals “who 
are not proper subjects for license; who 
do not have the mental capacity to learn 
the highly technical business of insur- 
ance; who are dishonest or otherwise 
have a bad reputation; who are not in 
the business fulltime and who have no 
intention of learning the business and 
properly serving the public.” In a letter 
sent out this week to presidents of all 
companies:“I submit the problem to you 
with confidence and anticipate that you 
will lend your best assistance in elim- 
inating this troublesome practice, 
namely, licensing individuals who, proper 
investigation would indicate, do not in- 
tend to enter the business in a normal 
manner or who, for any reason, would 
not be a credit to the insurance profes- 
sion.” 


War Clauses in Nebraska 


Insurance ‘Commissioner Bernard R. 
Stone of Nebraska has notified life com- 
panies that the legislature has empow- 
ered the Commissioner to approve a war 
exclusion clause hence after August 27 
the Department will approve war clauses 
which comply with the principles here- 
tofore adopted by the National Asso- 
ciation of Insurance Commissioners. 











The Manhattan Life's 


NEW FAMILY 
SECURITY POLICY 


Written down to as low an Expiry Period 
as six years from date of purchase to 


as high an Expiry Age as 75 








Issue Ages: 20 to 64. * Convertible, without 
Medical Examination, for the then Commuted 
Value, into any form of policy, except Term, 
before Insured is 65 years old, nearest birth- 
day x The Waiver of Premium Total and 
Permanent Disability Benefit, effective to 
Age 60, is included without specific extra 
charge in all standard policy issues * The 


New Family Security Policy is Participating. 





Premium Rates are included 
in the 20-page booklet describing this new policy. 
Ask for a copy. 


Our 2nd Century 





en 
of NEw YorK, 


Home Office: 120 West 57th Street, New York 19, N. Y. 
Telephone: JUdson 6-2370 




















Guardian Life Will 
Enter A. & H. Field 


EFFECTIVE DATE TO BE SET 








President McLain Says Experienced 
Staff Will Be Appointed to Plan 


New Coverage 





The Guardian Life of America has 
decided to enter the personal Accident 
and Health field, President James A 
McLain announced this week. 

In making the announcement, Mr. Mc- 
Lain stated that no decision had been 
reached as to the effective date of the 
program or the type of personal cover- 
age that will be offered. “We hope to 
add to our home office staff key person- 
nel experienced in administering an ac- 
cident and health program,” he said, 
“and feel that they should be given a 
voice in planning the program.” 

The Guardian currently issues Ordi- 
nary life insurance through 67 branch 
offices, and is licensed in all 48 states 
and the District of Columbia. 


Michigan’s Incoming and 
Outgoing Official Honored 


Lansing, Mich., Aug. 27—Michigan’s 
new Commissioner, Joseph A. Navarre, 
Jackson attorney, and his predecessor, 
David A. Forbes, Grand Rapids agent, 
were honored at a banquet given in De- 
troit during the past week by the Michi- 
gan Affiliated Insurance interests. 

Executives of the various Michigan 
carriers and several Canadian company 
representatives traditionally have given 
an “incoming-outgoing” dinner at the 
Detroit Athletic Club whenever there 
has been a change of Commissioners in 
Michigan and the latest event followed 
the customary lines. Agency groups also 
were represented. 

Joseph E. Reault of the Maccabees, a 
former Deputy Commissioner, who 
served as chairman of the arrangements 
committee, presided at the banquet, and 
John Panchuk, vice president and coun- 
sel of Federal Life and Casualty and a 
former legal advisor to the department 
as an assistant attorney general, served 
as toastmaster and reviewed the rela 
tionship of the industry and Commis- 
sioners of the past. He paid tribute to 
the high standard of supervision main- 
tained in Michigan over the years. 

Both the incoming and outgoing de- 
partment heads spoke briefly and both 
were accorded enthusiastic ovations by 
the 160 persons in attendance. E. A. 
Warnica of the Standard Accident is 
chairman of the sponsoring group. 
Among the special guests at the affair 
as the only other = former Commis- 
sioner, Charles E. Gauss of Marshall. 


STUDIES EUROPE INSURANCE 
Professor Shirasugi of Kobe University 
Now on Extensive Trip Through 
Countries 

Professor Dr. Saburo Shirasugi of 
Kobe University is making an extensive 
tour of Europe, studying insurance edu- 
cation. 

In an interview with The Review of 
London he said: “One of the greatest 
changes in Japanese insurance economy 
after the war was in over-all policy 
which was in line with the occupation 
policy of the Allied Powers, and had for 
its purpose the demilitarising of the 
economy, resumption of friendly peace- 
time business and democratization of 
the economy. 

The period from August, 1946, to 
March, 1948, was a time of rebuilding 
of the insurance industry. In the period 
measures to check inflation came to the 
fore. The note circulation was checked 
by the blocking of deposits with banks 
and savings banks, and by the issue of 
new Yen currency. Situation was im- 
proved by the Act of October, 146, 
which was in nature of emergency legis- 
lation. Most life companies have re- 
ceived compensation direct from the 
Government. 
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Cos. Meet Sept. 5 to Study 


Renewal Commissions Status 
Both Life Insurance Agency Manage- 
ment Association and National Associa- 
tion of Life Underwriters will be repre- 
sented at a meeting of companies which 
will be held in Chicago September 5 to 
study the tax status of renewal commis- 
sions under OASI in the SS Act. Objec- 
tive of the meeting will be to dissemi- 
nate to companies latest developments 
in this situation. 
Representatives Bill 6000 
under the 


House of 
brought full-time salesmen 
SS Act. 
whether renewal commissions are to be 
treated as taxable. The Joint Committee 
of LIAA and ALC had decided that this 
was a problem of individual companies 
and not of the industry. Several of the 
companies, on an individual basis, have 
asked the Treasury Department for rul- 
ings based on their particular contracts, 
and these individual rulings will be 
studied in Chicago. 


Companies are interested in 


Manager at Little Rock 
For Bankers Life of Pa. 





MASTERS, JR. 


HARRY D. 


Harry D. Masters, Jr., has been ap- 
pointed agency manager at Little Rock, 
Ark., for Bankers Life, Des Moines. The 
Little Rock agency is a new agency for 
the company. 

Mr. Masters has been a salesman for 
Pan-American Life in Little Rock. He 
has been consistently a substantial pro- 
ducer there, specializing in program- 
ming, estate analysis and business in- 
surance. He graduated last year from 
the Life Insurance Marketing Insti- 
tute of Purdue University. 

Mr. Masters received his_ bachelor’s 
degree from Arkansas State Teachers 
College in 1940 and later took post- 
graduate work at Texas A & M College 
and New York University. 

In 1942 he entered the air corps as 
a private, and left the service as a major 
in 1947, serving in South America and 
the North African, CBI and _ Pacific 
theaters of the war. 

Following his separation from service, 
Mr. Masters took a position as Vet 
erans Administration representative in 
southern Arkansas. This was the posi- 
tion he held when he joined the Pan- 
American a year later. 

Mr. Masters is a member of the 
local, state and national Associations 
of Life Underwriters and a member of 
the Amvets. 


Dr. Charles P. Clark Dead 

Dr. Charles P. Clark, 72, formerly a 
medical director, Mutual Benefit Life, 
died of a heart attack in Summit, N. J., 
this week. In 1947 he retired after 31 
years with the company. He lived in 
Summit, N. 





Joins New York Life in 
Its Utilities Division 


New York Life has appointed Wilson 
M. Underwood, formerly with Brown 
Bros., Harriman & Co. in charge of pub- 
lic utility analysis, to the investment de- 
partment staff as supervisor of the pub- 
lic utilities division of that department. 
Graduate of Union College with a mas- 
ter’s degree in business administration 
from New York University, he was first 
connected with Consolidated Edison Co. 
as assistant rate analyst. 


E. L. Jenks Marks 3 Decades 

A three-decade cycle of field service 
with one company and in the same lo- 
cation will be rounded out on September 
19 by Emory L. Jenks, CLU, general 
agent for Pacific Mutual Life at Atlanta, 
Ga. Mr. Jenks began as a field repre- 
sentative and was made general agent in 
1933. ‘His field staff includes three men 
who have qualified as members of Pa- 
cific Mutual’s Big Tree. Field Leaders’ 
Club annually for over a quarter cen- 
tury. In his organization also are his 
two sons, Emory II and Harry O. Jenks, 
both well launched on their own field 
careers with Pacific Mutual. 
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; That statement, based on an 
1857 almanac, enabled Coun- 
sellor Lincoln to trap a witness 
and win a case. “You could 
not have seen the defendant 








‘ 
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commit this crime by moon- 
/ light,’ Mr. Lincoln charged, 
| “because there was no moon 
at midnight, August 29!” 

Like Counsellor Lincoln, 
your lawyer has been trained 
to see all sides of a situation. 
His wise counsel has saved 
many from the consequences 
of hasty actions. 

THIS MAN, ALSO, PROTECTS YOU 
Like your lawyer, the Mutual 
Benefit Life counsellor can see 
all sides of a situation. With 
his Analagraph, he can predict 
a family’s financial future ac- 


curately. And offer the right 


THE 


INSURANCE 


“There was no moon at 


midnight, August 29...” 


MUTUAL BENEFIT LIFE 


COMPANY 











plan for security because, at 
Mutual Benefit Life, he has 
many to choose from. 

Take lawyers. The Mutual 
Benefit Life man is not only 
able to offer them a sound fi- 
nancial plan. He can, also, 
show them how to make their 
professional future more secure 
through the Mutual Benefit 
Life’s Special Business Insur- 














ance Plan. 













FEELING OF ACCOMPLISHMENT 







A deep feeling of accomplish- 






ment accompanies the Mutual 
Benefit Life man in his daily 
work. He has both the emo- 







tional and physical equipment 





to do an outstanding service 







and he is proud of his contri- 






bution to the security of his 






community, 








General Agent at El Paso 





E. W. KAYSER, JR. 


Aetna Life has appointed E. W. Kay- 
ser, Jr., general agent at El Paso, Tex. 
He succeeds Robert H. DeBusk, re- 
called to active duty with the Navy. Na- 
tive of El Paso and graduate of Univer- 
sity of Pennsylvania, Mr. Kayser was 
formerly associated with Standard Oil 
of Texas, He is a member of the El 
Paso board of aldermen and a director 
of El Paso Association of Life Under- 
The agency covers southwest- 
New Mexico. 


writers. 
ern Texas and all of 


WARNING ISSUED BY MALONEY 


Declares Some Life and Disability In- 
surers Permit Unlicensed Salaried 
Representatives to Solicit Insurance 
Insurance Commissioner John R. Ma- 
loney of California has issued a bulletin 
in which he says some insurers appear 
to be acting under the misapprehension 
that unlicensed salaried officers and 
employes may solicit or negotiate group 

insurance directly. 
“More particularly,” he 
unlicensed salaried representatives pre- 


said, “these 
sent and discuss group insurance plans 
with employers, secure the signing of 
applications by employers, conduct meet- 
ings with members of the group and 
their participation in the group 
and, in personally handle all 
the details necessary to put into effect 
group contracts and to secure employes’ 
participation in the group. 

“Life and disability insurers should 
secure proper licenses for all personnel 
who act as life agents in California 
even though they may be officers of 
the insurer or salaried representatives.” 

Mr. Maloney states that the bulletin 
is not intended to cover underwriting 
activities but “is intended to cover the 
numerous illegal acts of solicitation and 
negotiation that have occurred prior to 
such execution or which may arise in 
connection with the re-negotiation ot 
such contracts.” 


urge 
general, 


Persch Mgr. New Midtown 
N. Y. Group Office, Hancock 


In order to extend its facilities for 
selling and servicing Group insurance in 
the metropolitan New York area the 
John Hancock Mutual Life is opening 
an office at 110 East 42nd Street. 
Manager of this particular office is Wil- 
liam J. Persch. 

The new office is in addition to the 
John Hancock Group office at 225 Broad- 
way which continues under the manage- 
ment of Thomas F. Sullivan. 
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“Ever notice how they praise a young man — call him smart, aggressive, 





independent, a ‘live wire’? Let him put a lot of years behind him, and 
the same traits become ‘cantankerous.’ Well — I figure it’s just plain 
unnatural for a fellow like me — who’s run his own life for half a 
century to play second fiddle to young folks with young ways. If the 
grandchildren get in my hair, I go back to my own place. If cold winds 
become disagreeable, I go and fish in the sun. Thanks to luck, hard 
work and a persistent life insurance salesman with a smart Retirement 
Insurance Plan — I can afford to be cantankerous. Funny thing, too 


... my kids seem to /ike me that way!” 





ETNA LIFE INSURANCE COMPANY 
HARTFORD 15, @ CONNECTICUT 
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Los Angeles Publicity nniiiteve sig NALU evnetisiae Next 
Month Are All Former Newspapermen 





H. DIXON TRUEBLOOD 
Director of Advertising 
Occidental Life of Calif. 


Nelling For Women 


Page 4) 


ROBERT L. WOODS 
Chairman Publicity Committee 
Cen’! Agent Massachusetts Mutual Life 


(Continued from 


as a career. Basically, however, any 
woman with an aptitude and personality 
for selling will do—under proper direc- 
tion. 

Selling insurance is a business which 
requires an ability to mingle with peo- 
ple, win their confidence and learn their 
problems. While sales of insurance re- 
quire considerable technical knowledge 














110 East 42nd Street 


North American Reassurance Company 
J. Howard Oden, President 


New York 17, N. ¥. 
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LIFE REINSURANCE EXCLUSIVELY 
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and skill, most sales are motivated and 
closed by the emotional appeal. It is 
certainly accepted that women are more 
at ease and more articulate on the emo- 
tional level than men. 


Prospecting 


Prospecting is a big problem in our 
field. For those of us who can hurdle 
this obstacle the rest of the way is com- 
paratively easy. For women, prospecting 
is easier; they find their way among 
people and have a natural aptitude for 
obtaining facts and discovering circum- 
stances, thereby women with appropri- 
ate training wou!d recognize and un- 
cover the situations and needs. 

Insurance selling is a good field for a 
woman because of the independent status 
it gives her—there is no fear of dis- 
missal, no age barrier, no income ceiling. 
Life insurance selling gives her a chance 























KDWARD F. BAUMER 
Director of Advertising 
Prudential Western Home Office 
at Los Angeles 


derwriting. 





FRANCIS M. SMALL 
Manager Advertising and Publicity 
Pacific Mutual Life 














Congratulations 


WARREN G. KRETER 


Assistant to the General Agent 


For successfully completing the requirements of the 
American College of Life Underwriters for the degree of 
Chartered Life Underwriter (C. L. U.). 


And congratulations to all other life insurance men 
and women wherever situated who have also achieved this 
recognition on the road to successful careers in life un- 


Every best wish for continued success. 


WILLIS F. McMARTIN, General Agent 
AND ASSOCIATES 
THE NORTHWESTERN MUTUAL LIFE INSURANCE CO. 


285 MADISON AVE., NEW YORK 17 
ORegon 9-5110 


HOME OFFICE—MILWAUKEE, WISCONSIN 
































to start a career with her own skills; 
the compensation is an incentive plan 
where she can earn while she learns. 
Furthermore, facilities and encourage- 
ment exist for continuing education and 
development. Of course, an alternate 
type of gainful employment is a sal- 
aried job. However, the alleged secur- 
ity in holding a salaried job is fallacious. 
A job holder must allow for demotion 
or dismissal at the discretion of the 
administrative superior. One never 
knows when her work will become out- 
moded or unnecessary. Insurance selling 
spells the kind of security that rules 
out these pitfalls. 

Women are known to be naturally 
creative and social. Life insurance sell- 
ing is a creative and a socially useful 
challenge which offers free play to the 
imagination. Building a business for 
oneself has an appeal beyond compensa- 
tion, and here we have a means of 
establishing a business without the bur- 
den of capital investment or the risk 
of losing the capital. 

Another reason why life insurance 
selling is an excellent field for a woman 
is that it offers a financial return com- 
mensurate with her own efforts and 
ability. In particular, it is adaptable to 
women because it doesn’t interfere with 
responsibilities of home, family and 
other interest and hobbies. 


Offers Security 


An insurance selling career offers the 
security of deferred earnings in less 
productive years as a result of perform- 
ance during active years. This removes 
the fear and the doubts that confront 
a woman in her later years. 

We cannot place enough emphasis on 
the fact that life insurance is a social 
business, which is both stimulating and 
a natural outgrowth of women’s com- 
munal interests. 

As a part of her regular business 
schedule, a woman in life insurance sell- 
ing calls upon a great number of people 
in different walks of life. Increased 
knowledge, both technical and general 
is bound to result from these many 
contacts, and lifelong friendships are 
very often formed. It is also rewarding 
in that many interesting avenues of di- 
version present themselves as a result. 
It has been wisely said: “When a man 
stops growing, he stops.” And _ that 
could apply to us. But in this you are 
continually encountering new situations 
that challenge your ingenuity and judge- 
ment. In short, you are not confined to 
an office routine. 

Women have become increasingly in- 
terested in economic standards. Money 
has no. sex. Managing her personal 
budget or her family’s finances is al- 
Ways a woman’s responsibility, How to 
handle money, how to invest, how to 
plan for the future are only a few of 
the questions that concern all women. 
The woman today who selects insurance 
selling as a career joins one of the most 
important groups in our civic world— 
one which will be even more important 
in the future of national security. She 
will be progressively in demand among 

(Continued on Page 15) 
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you'll find some of 
the best and most 
successful men in the 


life insurance business 





From coast to coast, here they are: 
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NORTHWESTERN MUTUAL’S GENERAL AGENCIES 


Listed here are 89 good reasons why no company excels this one in o/d customers coming back for 
more. The general agents heading these organizations are men whose qualities of leader- 
ship and personal ability are outstanding. Each has been chosen from within this Company. As for the 


ARIZONA 
Phoenix 

H. F. Vinson 
CALIFORNIA 

Los Angeles 

J. R. Mage 
Oakland 

Paul E. Demeter 
San Francisco 

R. J. Shipley 
Sacramento 
Falconer Thomas 
COLORADO 
Denver 

Ralph L. Theisen 
CONNECTICUT 
Hartford 

Glenn B. Dorr 
DIST. OF COLUMBIA 





Washington 

R. L. Baldwin 
GEORGIA 
Atlanta 

L. E. Allen 
IDAHO 

Boise 

Ray M. Wagoner 
ILLINOIS 

Aurora 

B. J. Stumm 
Belleville 

W. L. Jacobsen 
Chicago 

Jamison & Phelps 
Dan A. Kaufman 





Peoria 

C. R. Garrett 
Springfield 

E. E. Cantrall 
INDIANA 
Evansville 

B. A. Million 
Indianapolis 

G. E. Morrison 
South Bend 

H. L. Cramer 
IOWA 

Cedar Rapids 

L. P. Schwinger 
Davenport 

J. H. Copeland 
Des Moines 

H. C. Myhre 
Sioux City 

S. M. Burpee 
KANSAS 

Kansas City 
George V. Metzger 
Wichita 

Henry W. Laffer 
KENTUCKY 
lexington 

W. H. Honeycutt 
Louisville 

H. M, Johnson, Jr. 
MAINE 

Portland 

W. B. Cushman 
MARYLAND 


Baltimore 
Russell L. Law 








individual agents—123 won membership last year in the MILLION-DOLLAR ROUND TABLE 


... and 262 have earned the degree of CHARTERED LIFE UNDERWRITER. 


MASSACHUSETTS 
Springfield 

G. Brady Buckley 
Boston 

Jason E. Stone, Jr. 
MICHIGAN 
Detroit 

C. R. Eckert 

Flint 

Gain M. Stinson 
Grand Rapids 
Bruce W. Gilmore 
Kalamazoo 

Ralph W. Emerson 
Marquette 

J. Rex DeHaas 
MINNESOTA 
Duluth 

William C. Dunbar 
Mankato 

S. A. Erickson 
Minneapolis 

F. R. Olsen 

St. Paul 

Warren W. Lundgren 


MISSOURI 

Kansas City 

Sam C. Pearson, Jr. 
St. Louis 

J. Harry Veatch 
MONTANA 

Billings 

Arthur W. Miller 
NEBRASKA 

Lincoln 


_ Milton Koch 


Omaha 

Kenneth M. Snyder 
NEW HAMPSHIRE 
Manchester 

V. D. Griffin 
NEW JERSEY 
Trenton 

J. W. Heinekamp 
Newark 

Rowley & Talbot 
NEW MEXICO 
Albuquerque 
Howard L. Cundy 
NEW YORK 
Albany 

E. R. Gettings 
Buffalo 

P. T. Allen 

New York 
Krueger & Davidson 
J. Robert Guy 

A. J. Johannsen 
W. F. McMartin 
Poughkeepsie 

E. R. Dill 
Rochester 

E. E. Lincoln 
Syracuse 

Philip R. Chase 
Utica 

S. N. Kenyon 
NORTH CAROLINA 
Durham 

L. W. Norton 
NORTH DAKOTA 
Fargo 

James C. Hays 


OHIO 
Akron 
Russell E. Werts 


Cincinnati 
William J. Mack 


Cleveland 
Raymond J. Dolwick 


Columbus 
S. L. Youngquist 


Dayton 
H. E. Whalen 


Toledo 
Elmer V. Gettys 
OKLAHOMA 


Oklahoma City 
A. B. Irwin 


Tulsa 


John G. Darling 


OREGON 
Portland 

L. J. Evans 
PENNSYLVANIA 


Greensburg 
Verne W. Huber 


Harrisburg 
Herbert L. Smith 


Lancaster 


Geo. K. Reynolds, Jr. 


Philadelphia 

A. C. F. Finkbiner 
Pittsburgh 

Roger A. Clark 


Scranton 
Charles A. Votaw 


RHODE ISLAND 
Providence 

E. T. Lothgren 
SOUTH DAKOTA 
Sioux Falls 

Winslow S. Burnette 
TENNESSEE 
Nashville 

E. T. Proctor 

UTAH 

Salt Lake City 

John S. Kerns 
VIRGINIA 

Richmond 

Howard D. Goldman 





The 


WASHINGTON 
Seattle 

Joe F. Habegger 
Spokane 

Bert B. Boyd 
WEST VIRGINIA 
Wheeling 

Clyde O. Law 
WISCONSIN 

Eau Claire 

C. L. Egbert 
Madison 

Frank R. Horner 
Milwaukee 

J. Lowell Craig 
Williard L. Momsen 
Oshkosh 

Marve A. Carroll 


NORTHWESTERN MUTUAL 
Life Insurance Company 


MILWAUKEE, WISCONSIN 


“The Career Company”’ 
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60th Annual Meeting of 
Medical Directors Assn. 
HERE ON OCTOBER 11 AND 12 
Doctors Will Discuss Sedentary Dis- 


eases, Public Health, Overweight and 
Other Topics 





The annual meeting of the Association 
of Life Insurance Medical Directors of 
America, which will be held at Hotel 
Statler, New York, October 11-12 will 
be the 60th annual affair. The program 
follows: 

October 11 

“Present Status of Cortisone and 
ACCTH in General Medicine”—Dr. Philip 
S. Hench, Mayo Clinic. 

“The Outlook for Control of Rheu- 
matic Fever and Rheumatic Heart Dis- 
ease”—Dr. Howard M. McCue, Jr., Life 
Insurance Company of Virginia. 

“Blood Dyscrasias: Current Concepts: 
The Effect of Treatment on Prognosis” 
—Dr. J. Gilbert Falconer, North Amer- 
ican Life, Toronto. 

“Current Progress in Cardiovascular 
Research”—Dr. Francis Zz Dieuaide, 
New York. 

“The Differential Diagnosis of Chest 
Pain’—Dr. H. M. Marvin, Yale Univer- 
sity School of Medicine. 

“Electrocardiography: The Facts of 
Life’—Dr. Henry B. Kirkland, Dr. 
Charles E. Kiessling, Miss Annie Mary 
& yle, Prudential. 

Calcification of the Thoracic Aorta: 
A poesia Study”—Dr. William Bolt 
and Dr. Murray F. Bell, New York Life. 

“Cardiovascular Evaluation, Relation 
to Examiner and Medical Underwriting: 
Outline’—Dr. James R. Gudger, Mutual 
Life of New York. 

October 12 

“Public Health and Civil Defense”’— 
Dr. Herman E. Hilleboe, Commissioner 
of Health, New York State. 

“Some Contributions of Public Health 
to Life Insurance’—Dr. George M. 
Wheatley, Metropolitan Life. 

“Some Contributions of Life Insurance 
to Public Health’—Dr. Ronald F. 
Buchan, Prudential. 

“The Prognosis of Benign Gastro- 
intestinal ‘Conditions’—Dr. Franz J. 
Ingelfinger, Boston University School 
of Medicine. 

“Effect on Insurability of Gastric and 
Duodenal Ulcers”—Dr. Lawrence L. Mc- 
Lellan and Dr. D. Sergeant Pepper, 
Provident Mutual Life. 

“Mortality Among Insured Over- 
weights in Recent Year”—Louis J. Dub- 
lin, Ph.D. and Mr. Herbert H. Marks, 
Metropolitan Life. 

“Dietary Factors in the Development 
of Atherosclerosis’ — Dr. Thomas M. 
Durant, Temple University Medical 
School. 

“Overweight as a Contributing Factor 
in the Development of Diabetes’ and Its 
Complications’—Dr. Edward S. Dillon 
and Dr. John M. Trapnell, Jr., Penn 
Mutual Life. 

“Overweight as a Contributing Factor 
in the Development of Hypertension”— 
Dr. Joyce T. Sheridan and Dr. John 
M. Peck, Fidelity Mutual Life. 





Production Shows Gains 


New Hampshire showed the greatest 
rate of increase in Ordinary life insur- 
ance sales in July, with New Jersey 
second and Michigan third, it is report- 
ed by the Life Insurance Agency Man- 
agement Association, which has analysed 
July sales by states and leading cities. 
Countrywide, Ordinary business in- 
creased 5% in July compared with July, 
1950, while New Hampshire sales gained 
17%, New Jersey 15% and Michigan 
14%. 

For the first seven months, with na- 
tional Ordinary sales up 7% over a year 
ago, New Hampshire led with an increase 
of 20%, with Arizona in second place, 
up 15% over the corresponding period 
of last year. 

Among the large cities, Cleveland 
showed the greatest rate of increase for 
July, with a gain of 17%. Chicago and 
St. ‘Louis were second, each with a 
gain of 16%. ‘Cleveland led for the 
seven months with a gain of 19%. 
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You’d laugh at a grocer 
who sold Bread 


but not BUTTER! 

















Yet how is this mythical grocer different from the Insurance 
Broker who sells general insurance—but turns his back on 
life insurance? 


GUARDIAN provides you with a whole kit of attractive 


protection plans—with features your clients need and want. 
For example: 


NON-CANCELLABLE DISABILITY INCOME PROTECTION 


paying $10 per month per $1000 to age 65—with full ma- 
turity as an endowment at age 65. 


GUARDIAN’S unique disability income provision is also 
available with its 


LOW-PREMIUM TERM POLICIES 
(5, 10, 15, 20 Year and Term to 70) 
Find out more about the friendly assistance GUARDIAN 


offers to general insurance brokers. Call or write to your 
nearest GUARDIAN office. 


GUARDIA 
Ye Lnunance Company 


eIeTtTVY UNION SOVARS NEW YORK 3, WN. 


A 








Prominent Speakers 
For NALU Meetin 


AT LOS ANGELES SEPT. 17 to 21 





National Sales Seminar Again To Be 
Featured; Speakers Selected From 
Hundreds Proposed 


Some outstanding | speakers have been 
secured for the pete 8 of National 
Association of Life Underwriters to be 
held in Los Angeles September 17 to 21, 
Charles E. Cleeton, CLU, vice president 
of NALU and program chairman of the 
convention announces that William C, 
Mullendore, president of Southern Cali- 
fornia Edison Co. will speak on “The 
Fight For Freedom” in the American 
College Hour. Julian S. Myrick, former 
president of NALU and chairman of the 
board of American College of Life Un- 
derwriters will preside. Lewis Allen 
Weiss, director of Office of Civilian Re- 
quirements of National Production Au- 
thority, Department of Commerce, will 
speak at the General Agents and Man- 
agers luncheon. Chairman of this sec- 
tion of NALU is W. Thomas Craig. 
Lester O. Schriver, «past president of 
NALU will be the main speaker at the 
Fellowship Luncheon. 


Sales Seminar Speakers 


The National Sales Seminar will again 
be a feature of the convention. David 
B. Fluegelman, CLU, Northwestern Mu- 
tual, New York, and NALU secretary, 
will preside over the seminar. Those 
who will take part are: Hal L. Nutt, 
CLU, director of Life Insurance Mar- 
keting Institute at Purdue University, 
whose address is entitled, “Managing 
Your Confusion”; Lillian L. Joseph, 
agent for Home Life of New York in 
New York City, who will speak on, 
“The Little Woman Makes Big News”; 
Arthur S. Soll, agent, John Hancock 
Mutual, Los Angeles, will discuss, “The 
Man on the Debit Looks Realistically at 
Ordinary”; Lewis T. Stearn, agent for 
Northwestern Mutual in Minneapolis, 
who is slated to talk on “Prospecting— 
It Affects Our Daily Work,” and C. L. 
“Senator” O’Quinn, agent for Aetna life 
in Laurel, Miss., will speak on, “A Life 
Insurance Career.’ 


25 Finish First Marketing 
Institute for Women Agents 


Lafayette, Ind.— Twenty-five women 
underwriters from 19 companies and 15 
states and Canada have successfully 
completed the first annual Women’s In- 
stitute of Life Insurance Marketing at 
Purdue University, according to Hal L. 
Nutt, CLU, director of the Institute. 

The faculty consisted of Robert R. 
Girk, tax attorney of Indianapolis; Elsie 
Doyle, Union Central, prominent life 
underwriters of Cincinnati, and the regu- 
lar staff of the Purdue Marketing course. 
This charter class of the Women’s 
Institute was co-sponsored bv the 
Women’s Quarter Million Dollar Round 
Table and Purdue University, and the 
school will be an annual affair for women 
underwriters of the United States and 
Canada. 

The Women’s Institute is not designed 
to replace or duplicate training pro- 
grams, the CLU or the LUTC move- 
ments. It is merely a unique method of 
condensing into two weeks a series of 
sales ideas and methods which experi- 
ence has proven are conducive to in- 
creased production. 


Phoenix Mutual Meeting 


(Continued from Page 1) 


Other members of the home office staff 
who participated in the program were: 
John R. Larus, Howard Goodwin, 
Lyndes B. Stone, ’ George W. Cheney, 
and Dwight N. Clark, vice president; Dr. 
Robert A. Goodell, medical director; 
Hugh S. Campbell, counsel; Carl J. 
Sandberg, assistant secretary; and Dr. 
Llewellyn Hall, assistant medical di- 
rector. 
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SUN OF CANADA NAMES TWO 


Dr. J. Keith Gordon Medical Director; 
Dr. Arthur W. Young Associate 
Medical Director; Their Careers 


The appointments of Dr. J. Keith 
Gordon to be medical director and an 
executive officer of the Sun Life of 





Canada, and of Dr. Arthur W. Young 





DR. J. KEITH GORDON 


to be associate medical director, is an- 
nounced by George W. Bourke, presi- 
dent. 

Dr. Gordon, who was born in Winni- 
peg, with the Sun Life for 
27 years. He is a graduate of McGill 
University with post-graduate training 
at Harvard and in Montreal. He has 
long been associated with the Montreal 
General Hospital, becoming attending 
physician in 1943, and is now chairman 


has been 





DR. ARTHUR W. YOUNG 


of the medical board of the hospital and 
secretary of the corporation. Dr. Gordon 
is also an associate professor in faculty 
ot medicine at McGill University. He 
served overseas in both World Wars. 

Dr. Young, born in Victoria, B. C., 
has been with the company for more 
than 22 years. He was graduated from 
McGill University, with post-graduate 
work in Boston, London, Paris and 
Amsterdam, and is now neurologist at 
the Royal Victoria Hospital, and the 
Neurological Institute, Montreal. He is 
also assistant professor of neurology in 
McGill University, and consultant in 
neurology in other Montreal hospitals, 
including the Children’s Memorial, St. 
Mary’s and Shriners’. 


TWIN CITY WOMEN’S OFFICERS 

St. Paul—Newly-elected officers of the 
Twin City Women’s Life Underwriters 
association are ‘Catherine Cox, Metro- 
politan Life, Minneapolis, president; Ann 
Dolan Kelly, Penn Mutual, St. Paul, 
vice president; Helen L. Rupp, Pruden- 
tial, St. Paul, secretary-treasurer. Norvy 
Mulligan, president, Minneapolis Life 
Underwriters Association, was the speak- 
er at the annual meeting at the Sheridan 
Hotel, Minneapolis. 


Agents’ Tribute to Bixby 

The largest number of applications 
and the biggest volume ever submitted 
in the traditional observance of the 
company president’s birthday 
record of field representatives of Kansas 
City Life August 20 in 39 states and 
the District of Columbia. 

The number of applications submitted 
in honor of W. E. Bixby, president, was 
709 and the volume $3,344,345 for the 


single day. 


was the 


Douglas Back From Europe 


Among passengers returning from Eu- 
rope on the Queen Elizabeth this week 
was Lewis W. Douglas, chairman, Mutual 
Life of New York former U. S. 
Ambassador to the Court of St. James, 


and 


and Mrs. Douglas. Their visit to Europe 


was a purely social one. Chairman 
Douglas will attend the convention of 
Mutual Life in Houston early in Sep- 
tember. 








One of the Great Moments of your life... Starting Your Business 


Why it’s one of the most 
important times to see your 
life insurance agent. 


It's a far cry from the lemonade 
stand...or the paper route you had in 
younger days. Suddenly, you become 
the real boss. No one to say when you 
work—how long you work—yet now 
you’re working harder than ever. 
The pleasures, the profits—and the 


problems are all yours from now on. 

That’s why it’s important for you 
to see your Massachusetts Mutual 
Agent. He can undoubtedly suggest 
an answer to many problems you face. 
It may be insuring a key man, part- 
ner or shareholder — strengthening 
your firm’s credit—providing a cash 
reserve for emergencies—or creating 
a pension or group insurance plan. 

In short, a program to help main- 


tain and protect your business—and 
your interest in the business — for 
your family. 

Providing life insurance programs 
of “planned flexibility’? to meet 
changing insurance needs has been 
our job for almost one hundred years 
. . . another good reason why, at 
the great moments of your life, you 
should talk over your plans with your 
Massachusetts Mutual Agent. 


Muassachusel Mutual LIFE INSURANCE COMPANY 
SPRINGFIELD, 


For 100 years... a great name in life insurance. 


MASSACHUSETTS 


This is one of a series of full-color advertisements appearing in TIME and the SATURDAY EVENING POST 
during 1950 and 1951, reaching 13,000,000 people in over 5,000,000 homes. 
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Provident Mutual’s 
Regional Meetings 


PLANS MADE FOR TWO FINALS 





Speakers and Features for Meetings 
at Lake George, N. Y., Sept. 4-7 
and Chicago Sept. 12 - 15 





The last two of Provident Mutual’s 
four regional meetings for 1951 will be 
held at the Lake George, 
New York, September 4 to 7 and at the 
Edgewater Beach, Chicago, September 
12 to 15. President M. A’bert Linton 
will address both gatherings on “Life 
Insurance in Today’s Economy.” Talks 
on bus‘ness insurance will also be given 
at each regional: at Lake George by 
Charles Liebowitz and Associate Gen- 
eral Agent Clancy D. Connell, both of 
New York City; and at Chicago by 
Senior Agent Will H. Lausman, Louis- 
ville, and George E. Aiken, Davenport. 
Two assistant managers of agencies will 
preside over these sessions: John T. 
Wilver at Lake George, and William 
T. Moffly, Jr., at Chicago. 

“Keeping on the Track” will be the 
subject considered at the second ses- 
sions. Agency Secretary William A. 
Carrodus will chairman this discussion 
at Lake George and have as his speak- 
ers, Douglas C. Curtis, Hartford; Wil- 
liam R. Brush, Boston; and Edward G. 
Zambelli, Allentown. At Chicago, Adver- 
tising and Publications Manager Fred- 
erick J. Kiefner will preside over a 
similar meeting and introduce as speak- 
ers, J. Stirling Rickards, Chicago; and 
Senior Agents Edwin F. Pierle, Cincin- 
nati, and Ray T. Wright, Lawrence 
representative of the Kansas. City 
agency. 

Vice President Cowles Wind-Up Speaker 

Manager of Agencies Joe B. Long will 
conclude the second session at both 
places with his address, entitled “Agents 
Come in Different Sizes.” 

Director of Agency Department Ad- 
ministration C. Sumner Davis will pre- 
side over the final session at both 
regionals at which the speakers will 


Sagamore, 


outline their “Plans for This Year.” 
William H. Weller, Syracuse; Stanley 
A. Davis, Albany, and Kermit F. Dow, 


Westfield, New Jersey, will address the 
Lake George group while Coleman Clark, 
Chicago; Clarence W. Markham, De- 
troit; and Hobert E. Brake, Jr., Sioux 
City, will be on the platform in Chicago. 

Agency Vice President James H. 
Cowles will be wind-up speaker at both 
regionals. 

The first two of Provident Mutual’s 
1951 regional meetings were held at the 
Ahwahnee, Yosemite National Park, 
June 4 to 7 and at the Homestead, 
Hot Springs, Virginia, July 10 to 13. 


A. L. JASON APPOINTMENT 

Albert L. Jason has been promoted to 
manager of one of the three metropolitan 
Los Angeles agencies of The Prudential. 
The appointment became _ effective 
August 1, at which time the designation 
was changed from the McMaster agency 
to the Albert L. Jason agency. 

A native of Boston, Massachusetts, Mr. 
Jason attended sc ory at Los Angeles 
and the University of California at Los 
Angeles. In 1942, he became a member 
of the Air Forces Transport Command 
and served two years in the China, 
Burma, India theatre. Prior to joining 
Prudential as a special agent at the Jack 
White agency in Los Angeles in May, 
1946, he was public relations manager 
for a large national advertising concern 
at Los Angeles. In June, 1947, he was 
promoted to assistant manager of the 
Jack White agency. 





HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 


INDIANAPOLIS OMAHA 











Mid-Western Group Manager 
For Massachusetts Mutual 





BERNHARD F. KALB, JR. 


Massachusetts Mutual Life has ap- 
pointed Bernhard F. Kalb, Jr., CLU, as 
Group regional manager for the terri- 
tory comprising the Mid-Western Group 
region. Mr. Kalb was formerly district 
Group manager for the company at 
Rockford, Il. His offices will be at 120 


South LaSalle Street, Chicago. 
A native Chicagoan, Mr. Kalb at- 
tended Northwestern University. He 


assumes his new position with a back- 
ground of 12 years in the life and Group 
insurance field. He became a Chartered 
Life Underwriter in 1945, the year that 
he joined the Massachusetts Mutual, 
and is presently president of the North- 
ern Illinois CCLU chapter. 

He has also been active in Rockford 
civic and business life. In 1948-49, he 
was president of the Rockford Junior 
Chamber of Commerce, and the follow- 
ing year was a member of the Junior 
Chamber’s national board of directors. 
In January, 1950, the Rockford Jaycees 
named him “Rockford’s Young Man 
of 1949.” He organized and was chair- 
man of the first American Cancer Soci- 
ety fund-raising campaign in Rockford 
in 1947, and was active in the forma- 
tion of CLU classes in Rockford and 
Beloit, Wisc. 


Pacific Mutual Leaders 
Were Recently Appointed 


All appointed within the past two 
vears are the three general agents who 
turned in top scores in a recent nation- 
wide spring production drive staged by 
Pacific Mutual Life. ° 

Results as announced at the company’s 
home office by Fred S. Sibley, superin- 
tendant of agencies, showed Kergie 
Moore, Oakland, leading Pacific Mu- 
tual’s 18 western agencies; Charles G. 
Coy'e, appointed to head the New Or- 
leans general agency only last March, 
topping the company’s 21 field units in 
the central section; and C. M. Ganster, 
Pittsburgh, leading the Pacific Mutual 
agencies in the eastern area. 
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RENEWAL PURCHASE COMPANY 


60 Cedar Street, New York 5, N. Y. 


PURCHASED ON 
EQUITABLE BASIS 


BOwling Green 9-0109 








Mutual Benefit Raises 


Single Premium Limits 

Mutual Benefit Life, Newark, N. J., 
has increased its limits of single pre- 
mum insurance, plus paid-up insurance 
or insurance which would normally be- 
come paid-up within five years, from 
$50,000 to $150,000 on any one life, sub- 
ject to the company’s limits for various 
ages at issue. The limit on the amount 
of insurance which can be changed to 
the paid-up form or to any form of in- 
surance which would normally become 
paid-up within five years from the date 
of change has also been raised from 
$56,000 to $150,000. 

Limitations on premiums paid in ad- 
vance has been increased to 20 years’ 
premiums and $50,000 in total amount, 
instead of 10 years’ premiums for a 
$25,000 total. However, the company will 
not accept in advance more than half 
the remaining premiums on a Limited 
Premium policy until the contract has 
been in force five years. The rate of dis- 
count on advance premiums will remain 
at 2%. 


Occidental Puts Out Kit 
For 10-Life Group Plan 


A complete sales kit to use in present- 
ing, closing and installing Group cases 
of 10 or more lives was announced this 
week by Occidental Life of California as 
preparation for capitalizing the new 
Group field opportunity that opens in 

California September 23. 

Already distributed to the Occidental 
field force, the kit has two versions—one 
for California use and one for those 
states which currently permit writing 
Group in cases as small as 10 lives. 
Coverage is also available in Canada. 
The kits are already in use elsewhere 
and will be eligible for use in Califor- 
nia when the new amendment govern- 
ing this coverage becomes effective in 
September. 

“Group Life Begins at 10” offers eight 
combinations of caverage and Acciden- 
tal Death and Dismemberment and .De- 
pendent Life Insurance which may be 
selected at the employer's option. Since 
the presentation is intended for wide- 
spread use by agents and brokers, it has 
been prepared with a_ simplified ap- 
proach, facilitating its use by agents not 
familiar with writing Group Life cover- 
age. 


PACIFIC MUTUAL AT DALLAS 

Thomas W. Freeman of Dallas has 
been appointed home office representa- 
tive in the Group insurance office in 
Houston of Pacific Mutual Life. He is a 
graduate of Southern Methodist Univer- 
sity. 
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Rockville Centre, N. Y. 
Phone: ROckville Centre 4-3333 


John Little and Family 
Killed in Auto Accident 


Actuary and Field Director for Mac- 
cabees Was Returning After West 
Coast Meeting 
John E. Little, actuary and fie!d direc- 
tor for the Maccabees, his wife and three 
children were killed in a head-on col- 
lision with a truck near Alexandria, 
S.D. Tuesday of last week while mo- 
toring home to Detroit after attending 
a West Coast convention of the Toast- 
masters Club, of which he was district 

governor for Michigan. 

Mr. Little began his career with The 
Maccabees home office, Detroit, in 1923, 
following his graduation from University 
of Michigan Phi Betta Kappa. Having 
majored in mathematics and actuarial 
science, his first duties were in the Actu- 
arial Department. It was in the home 
office that he met Elsa Titcomb, whom 
he married in 1927. In 1929, Mr. Little 
was appointed actuary of the organiza- 
tion and also became field director in 
1937. 

Widely known in fraternal and insur- 
ance circles throughout both the United 
States and Canada, Mr. Little was also 
secretary for the Fraternal Field Man- 


ager’s Section of National Fraternal 
Congress, having served for several 
years; member of the Michigan Actu- 


arial Society; member Detroit Econom- 
ics Club; president of Michigan Chap- 
ter of Fraternal Insurance Counselors. 

Mr. and Mrs. Little were both active 
members of the North Woodward Ave- 
nue Congregational Church, Detroit, 
Michigan, where they served as Deacon 
and Deaconess. Mr. Little was 53 years 
of age and his wife, 48. The children, 
Barbara, 22, Craig, 19, and Mary, 17, 
were also active in school and church 
work. Barbara graduated from the Uni- 
versity of Michigan in June, 1951, and 
was to begin teaching in Dearborn this 
fall. Craig was a Junior in college and 
Mary graduated from high school in 
June, 1951. 


John Hancock Home Office 
Setting for an FBI Film 


The home office of John Hancock Mu- 
tual Life in Boston will be the setting 
for scenes in a documentary movie based 
on ‘FBI files, soon to be produced by 
the RD-DR Corporation. 

Producer of the film, entitled “Walk 
East on Beacon,” will be Louis de Roche- 
mont, who produced “Whistle at Eaton 
Falls,” “Lost Boundaries” and “The 
House on 92nd Street.” Scheduled to 
direct is Alfred Werker, who directed 
“Lost Boundaries” and “Sealed Cargo.” 

Produced with the full endorsement 
and cooperation of the FBI, “Walk East 
on Beacon” is based on current revela- 
tions of Communist espionage and of 
the men who defend America against it. 
The Hancock home office will be used to 
depict FBI headauarters in Boston. 


What government is the best? That 
which teaches us to govern ourselves. 
—Goethe. 
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Joins M. L. Camps Agency 





Benmosche 


CRONIN 


HAROLD J. 


The M. L. Camps Agency of John 
Hancock Mutual Life, 110 East Forty- 
second Street, New York, has announced 
appointment of Harold J. Cronin to its 
supervisory staff. Mr. Cronin has had 
many years experience in the life in- 
surance business and has been successful 
in developing a unit of agents and 
brokers. 

Long active in association affairs, he 
has served on many committees of both 
the National and New York City Life 
Underwriters Associations. In the latter, 
he has been chairman of. the Member- 
ship Committee two successive years, 
chairman of the National Quality Award 
Committee and a member of the board 
of directors for three years. Mr. Cronin 
has also served as president of the New 
York Life Supervisors Association. 


Pacific Mutual Makes 
Group Field Assignments 


Graduates of Pacific Mutual Life In- 
surance Co.’s fourth Group insurance 
school, recently completed at the Los 
Angeles home office, have been assigned 
as home office representatives to field 
offices throughout the country. An- 
nouncement of assignments was made by 
Vice President Ralph J. Walker. 

John William Cleveland, Berkeley, 
Calif., has been assigned to Los Angeles; 
two Californians, Dean Cleveland, South 
Gate, and John C. Edwards, Alhambra, 
go to Chicago. New representative in 
San Francisco will be G. Newell Smith, 
3urlingame, Calif.; Rodman S. Peddie, 
Houston, and Bob B. Finley, Hazlehurst, 
Georgia, have been assigned to St. 
Louis. 

A. Edward Werner, Paxico, Kan.. will 
go to the company’s Kansas City office ; 
while Thomas W. Freeman, Dailas, will 
join the staff in [eo Robert tae 
Metz, Wheeling, W. Va., has been as- 
signed to Cleveland, and James Robb, 
Dodge City, Kan., goes to Denver. 

Washington, D. C., will be headquar- 
ters for John Walton Craddock, who is 
from Alexandria, Va. Frederick Cornell, 
formerly of Detroit, will go to the 
Newark office, while Roy Wishmeier, 
Ventura, Calif. has been assigned to 
Philade elphia. 

The six weeks’ indoctrination program, 
under way since July 2, was conducted 
to instruct the 13 college graduates in 
the principles of Group insurance. 


U. S. Life’s Ad Agency 


United States Life announces that the 


John Mather Lupton Co. Inc., New 
York, has been retained to handle its 
publicity. The Lupton firm has been 


United States Life’s advertising agency 
since 1949, 


GREAT-WEST ENTERS FLORIDA 

Great-West Life has been licensed to 
do business in Florida which brings to 
17 the number of states in which the 
company is licensed. 


BANKERS NATIONAL IN ILLINOIS 

Bankers National Life, Montclair, 
N. J., has been admitted to transact 
business in Illinois according to an an- 
nouncement by William J. Sieger, vice 
president and superintendent of agen- 
cies. The company has, within the past 
year, also entered Indiana and New 
Hampshire which brings to 17 the num- 
ber of states in which the company is 
now licensed. 


B. M. Eiber Life Course 

Eiber, CLU, general agent, 
who will conduct a 
brokers in 


3ernard M. 
Mutual Trust Life, 
life insurance course for 
preparation for the September 18 Life 
Agent’s Examination, has announced that 
registration must be completed on or 
before September 4. Registration may 
be made by telephone, mail or in person 
at Mr. Eiber’s office at 26 Court Street, 
Brooklyn. Classes will start at 6 p.m., 
September 10 and will continue for five 
days, to be followed by a” three-hour 
examination on September 15. 


President Thompson to 
Visit Western Agencies 


President John S. Thompson and Di- 
rector of Agency Personnel August C. 
Hansch of Mutual Benefit will visit four 
of the company’s western agencies Sep- 
tember 4-8. Mr. 
a luncheon of local businessmen and 
agency personnel in each of the four 
cities, and Mr. Hansch will address 
agency meetings. 

They will be in Des Moines, Septem- 
ber 4 and 5; Sioux Falls, September 6; 
Milwaukee, September 7;. and Grand 
Rapids, September 8. 


Thompson will speak at 
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Melkon Studio 
EVERETT €. HUNTINGTON 
State Mutual Life has appointed 
Everett C. Huntington assistant actuary, 
Richard H. Wilson assistant treasurer 
and Karl F. Good manager, Building De- 
partment. 
Mr. Huntington is a graduate of Uni- 
versity of New Hampshire and also has 
an M.S. from Brown University. He 





KARL F. GOOD 


joined the Actuarial Division of State 
Mutual in 1938, is a Fellow of the So- 
ciety of Actuaries and a member of the 
3oston and Hartford Actuaries Clubs. 
He previously was manager of the 
Mathematical Department, Actuarial Di- 
vision. He served as statistician in the 
Armored Medical Research Laboratory 
at Ft. Knox in World War II. 

Mr. Wilson is a graduate of Harvard 
and was formerly investment analyst 
for Liberty Mutual in Boston. Follow- 
ing service in the Navy as a lieutenant 
he joined State Mutual in 1946 as an 
investment analyst handling industry 
loans and supervision of the equity port- 
folio. 

Mr. Good began his association with 
State Mutual in 1923 and has worked in 
the financial, audit, claim and title de- 
partments before going to the building 
department where he had charge of the 
operation of the home office building. 


He that would govern others first 


should be the master of himself, 
—Philip Massinger. 
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ROSNER GOES TO ELIZABETH 

Norman Rosner, formerly a staff man- 1 “The Impact of Government on Real 
ager for Prudential at Hackensack, [Estate Finance in the United States” 
N. J., has been appointed manager of py Miles L. Colean (written under 
the Elizabeth District Office No. 1. He auspices of Finance Research Program 
succeeds T. Barr Stevenson, CLU, who studies in urban mortgage financing by 
has joined Charles W. Campbell and National Bureau of Economic Research) 
Associates, the Newark agency of Pru- interesting comments are made relative 
dential. to extent of Government control power. 

Mr. Rosner’s Prudential career began As the original owner of the land the 
in 1928 as an agent in Hackensack. He © state has gradually assumed more con- 
has held a staff managership there from trol and power, evidenced in the plan- 
1933 to the present. ning and use of land in its ownership 








A WELL-BALANCED COMPANY 
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From childhood’s earliest 
moments... balance is 
i essential to progress. 
[| So, too, in a life insurance 
company, continuous 
achievement is aided by a favorable 
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progress, and future plans. 
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LIFE INSURANCE COMPANY 


THE PARKWAY AT FAIRMOUNT AVENUE 
PHILADELPHIA ¢ PENNSYLVANIA 








Increasing Power of the State 


Extent of Control of Real Estate and Its Financing Given 
in New Book 


or reacquired through tax delinquency 
and purchase. In the reacquisition of 
land, the power of eminent domain, em- 
ployed under the new and _ broadened 
definitions of public purpose, has been 
a powerful instrument in both local and 
federal hands. It has permitted, Author 
Colean says, local governments not 
only to provide land for thoroughfares, 
parks, public buildings and public utili- 
ties, but to remove land for public hous- 
ing and redevelopment purposes from 
private ownership, and by doing so to 
bring about major alterations in the 
structure of cities. Thus, the govern- 
ment goes beyond the mere reassembly 
of land to support numerous projects in 
social and economic planning. 

In the federal jurisdiction, the power 
of eminent domain is becoming steadily 
more important as a means of exercis- 
ing control over forest and grazing 
lands, certain mineral deposits, and for 
carrying through such comprehensive 
undertakings as the Tennessee Valley 
Authority. When constitutional limita- 
tions impeded the use of the condemna- 
tion power, jurisdiction has frequently 
been obtained (as with TVA) through 
an interpretation of the federal power 
to regulate interstate commerce, and, on 
some occasions (as in the divesting of 
huge acreages of private farm land for 
permanent or temporary military pur- 
poses), by invoking the emergency 
power. 

Continuing, Mr. ‘Colean says in part: 
“The police power has developed to a 
degree surpassing even that of the power 
of eminent domain. It now appears in 
a vast body of state, county and mu- 
nicipal laws affecting such aspects of 
real estate investment as the construc- 
tion of buildings (building codes, sani- 
tary codes, electrical codes, fire regu- 
lations), the occupancy and use of 
buildings (housing codes, sanitary codes, 
smoke control ordinances, closing and 
demolition ordinances), and the use of 
urban and rural land (zoning codes, sub- 
division regulations, planning restric- 
tions, etc.). 

The original ideas about nuisance 
abatement and the protection of public 
health and safety have been enlarged 
to cover matters relating to the general 
moral and econemic welfare of the com- 
munity. As they are now applied, par- 
ticularly in cities, but also to a steadily 
increasing extent in rural areas, nearly 
all improvement and use of real prop- 
erty are subject to regulation—and there 
is no evidence that this development 
has stopped. Greater limitations on the 
occupancy of housing and more drastic 
requirements for modernization and 
demolition, for instance, are possible; 
less regard may be given in the future 
to the rights of nonconforming uses 
under zoning regulations; and planning 


(Continued on Page 15) 
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United States Life Names 


Two New General Agents 
United States Life has appointed Wil- 
liam M. Carew as general agent in Prov- 
idence, R. I. Born in Camden, N. J., 
Mr. Carew owned his own business for 
nine years until 1941, when he began 
his career in life insurance as an agent 


—_— 





WILLIAM (M. CAREW 


for a large life company. In 1946 he was 
appointed branch office manager in 
Providence for United States Life and 
since 1948, when the branch office was 
replaced by a general agency he has 








EINAR PEDERSEN 


acted as life manager. Mr. Carew is a 
member of the loc al Chamber of Com- 
merce, the Sales Managers Club, and 
is a past president of the R. I. State 
Association of A. & H. Insurance 
Agents. 

Einar 


Pedersen of Bay Shore, L. I. 


VVVVVVVVVVVVVVVVVVVYV 
What You’ve Been Asking For! 
OUR NEW TERM TO 65 
With Those Famous Low Net Costs 


and Full Conversion Privileges 


Maximum Protection — Low Premium 
Liberal Commissions and Renewals 


PETER B. FLEMING AGENCY 
Mutual Trust Life Ins. Co. 


175 Main St. 30 Church St. 
White Plains, N. Y. New York 7, Y 
WHite Plains 8-5175 WOrth 2.4596 
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has recently been named general agent 
in Nassau and Suffolk counties. Mr. 
Pedersen entered the life insurance busi- 
ness in 1936 and for 15 years has had 
an outstanding record as a personal pro- 
ducer. He is a successful user of di- 
rect mail, and likes to recommend broad 
use of settlement options to his clients. 
Among his outside activities, Mr. Ped- 
ersen is superintendent of a local Sun- 
day School. 


Selling For Women 


(Continued from Page 8) 


friends and acquaintances if she is well 
informed. 


Everyone Security - Conscious 


An important consideration is that 
everyone. is security-conscious today as 
a result of the far-reaching promotion 
of the social security program in our 
country. We should realize that the 
concept of both are similar in principle 
and objective. Women’s stake in social 
security and their increased inclusion in 
group disability and retirement plans, 
afford a well informed insurance sales- 
woman an endless source of prospects 
for personal insurance. 











Power of State 


(Continued from Page 14) 


regulations may go beyond social and 
economic to esthetic considerations. 


Police Power and Taxation 


“The police power, combined with the 
chartering power, has provided the 
means for establishing and regulating 
financial institutions. Through the bank- 
ing and insurance laws, the types of 
loans and other investments, as well as 
the volume of funds that. can be made 
available for real estate inv@éstment, are 
regulated. The decisions of financial in- 
stitutions are limited not only by the 
stipulations of the law but also by the 
attitudes and instructions of examining 
officials. Moreover, the law of real prop- 
erty, with its complex ritual of transfer 
and mortgage, adds another strong in- 
fluence on the flow of institutional 
funds. 

“The indirect and passivé effects of 
the taxing power on real estate invest- 
ment are, of course, manifold. In addi- 
tion the taxing power has been directly 
used as_a means of influencing invest- 
ment. Inducements for investment in 
industrial property have been offered 
for many years through a decrease or 
elimination of the real estate tax for a 








THIS 1S THE NEXT PASTURE 





“long green.” 









they have fences for cows. 


Agency contract. 





Grass is always supposed to be greener in the next pasture. That’s why 
And that, too, is why there are globe- 
trotters, and divorce courts, and dissatisfied life insurance salesmen. 


But Franklin representatives don’t bother looking over fences with 
that daydreaming light in their eyes. 
greenest right where they are... 
paid underwriters in the insurance industry. 


So if you are suffering from wallet-anemia, and have developed a 
roving eye for the fields beyond the fence, take a look at a Franklin 
It assures contentment, with an ample supply of 


An agent cannot long travel at a faster gait than the company he represents. 





They know that the grass is 
because they are among the highest 





The Friendly 


FRANKLIN LIF 


SPRINGFIELD, ILLINOIS 
DISTINGUISHED SERVICE SINCE 1884 
One of the 15 Oldest Stock Legal Reserve Life Companies in America 


CHAS. E. BECKER, PRESIDENT 


A BILLION DOLLAR INSTITUTION 


period of years. The extension of the 
homestead exemption principle to limit 
property taxation, and the use of tax 
exemption and tax limitations, have been 
employed to encourage home ownership, 
to induce investment in rental housing 
property, and to stimulate slum clearance 
and rebuilding by private investors.” 


ENTERS ONTARIO 
The Washington National was recent- 
ly registered for Canada and has been 
licensed to do business in Ontario. En- 


trance into Ontario is primarily to 
expand the company’s Group facilities 
and to service present Group clients 


with branches located in the Province. 
Future Ontario plans include develop- 
ment of the entire line of insurance 
written by the company. 


REPUBLIC NATIONAL LEADERS 
The Oklahoma City agency of Repub- 
lic National Life led all of the com- 
pany’s agencies in both life and accident 
and health sales for July, Clarence J. 
Skelton, vice president and director of 
agencies of the Dallas company has an- 
nounced. Dick Mourning of Oklahoma 
City and Harper Elliott of El Paso were 
named Men of the Month in the acci- 
dent and health and life divisions re- 
spectively. 
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IMPACT ON 
FINANCE 


GOVERNMENT’S 
REAL ESTATE 


The National Bureau of Economic Re- 
search “The 
Impact of Government on Real Estate 

United States,” author 
Colean. It is one of the 


has published a book on 


Finance in the 
being Miles L. 
monographs being prepared under the 
Urban Real Estate 
the Financial Research Program of the 
Saulnier is director of this. 


Finance Project of 
3ureau. R. J. 

In the new monograph of Mr. Colean 
—really a book—the whole broad study 
range of law and regulation is reviewed. 
To accomplish this the author traces the 
historical developments of government’s 
impact on real estate and its financing, 
showing how it has grown out of the 
evolving, changing and not infrequently 
government. 


conflicting objectives of 


Those objectives have included, in some 


cases concurrently, the promotion of 
small, individual freehold estates, the re- 
lief of distressed mortgage debtors, the 
protection of depositors and other claim- 
ants on the assets of mortgage lending 
institutions, the encouragement of an 
adequate flow of investments into real 
construction, and the provi- 


estate and 


sion of adequate housing for selected 
groups. 
Director 


demonstrates 


Saulnier says the author 


how certain steps in this 
legislative development had to be taken 
primarily because of the need for miti- 
gating unexpected and unwanted effects 
This ac- 


within 


of earlier legislative efforts. 


count of the legal framework 


which mortgage financing is conducted 
today provides an essential background 
for more specialized studies that will be 
followed by the Finance Research Pro- 


gram of NBER. 


PROPERTY COMPANY 
INVESTMENTS 

1951 Best’s In- 

surance Reports one of the subjects dis- 

is that of investments by insur- 

Although it is 

the varying 


In its two volumes of 


cussed 


ance companies. hard 
to generalize, 
followed by the individual 


Best’s finds certain funda- 


because of 
programs 
companies, 





mental differences between the invest- 
followed by fire 
companies. Best’s thinks 
that these differences may quite possibly 


be influenced by the relative difference 


ment policies generally 


and casualty 


in financial the casualty com- 
smaller mar- 
there- 
smaller capacity to absorb violent 
fluctuations in security values than the 
capitalized fire 


position, 
panies having a generally 
gin of assets over liabilities, and, 
fore, 
generally heavily 
insurance field. 

Most investments in 
stocks. Fire companies, Best’s continues, 
have been particularly active in this field 
and at the end of 1950 had on the aver- 
age approximately 36.12% of their total 


more 


companies have 


admitted assets so invested as compared 
with 46% invested in bonds. Included in 
the stock total are both common and 
preferred issues along with substantial 


insurance stocks, the latter 
entirely 
affiliated companies (both fire and casu- 


alty) which companies in turn maintain 


holdings of 


representing almost stocks of 


investment portfolios which include 

large bond holdings. 
The stock casualty 

group have pursued an investment policy 


over 59% of 


companies as a 


with admitted assets in- 


vested in bonds and about 21% in stocks. 
Jest’s Says: 


The casualty companies reported rela- 
tively larger cash and agents’ balances 
than did the fire group, but in this re- 
spect it must be remembered that the 
casualty companies transact relatively 
more business in proportion to their size 
than do the fire companies. The casualty 
group had small insurance shareholdings 


and just over half of the stock port- 
folios was invested in miscellaneous or 
industrial issues, two-thirds of which 


were common. 


Paul K. Mullen, marine secretary of 
National Union Fire, a native of Penn- 
sylvania, has spent his entire business 
career with the National Union Fire 
with which company he has been affili- 


ated since 1923. For 10 years he was 
with the loss department. In 1934 ‘he 
was transferred to the marine depart- 
ment as assistant underwriter. From 


1936-40 he was a special agent. He 
became marine underwriter in 1940 and 
assistant manager of marine department 
in 1943. In 1945 he was made manager 
of marine department. His elevation to 


marine secrétary was last year. 





‘Left to right: Michigan Commissioner Navarre, President Gill of Canada Life, 
and First Deputy Sanford 


Joseph A. Navarre, recently appointed 


Insurance Commissioner of Michigan, 
paid his first official visit to Canada 
Life Insurance Co.’s home office in 


Toronto a few days ago. Accompanying 
him was L. Sanford, First Deputy 
Commissioner and chief examiner of 
the Michigan Insurance Department. In 
accompanying picture the Michigan su- 





pervisory officials are shown with Presi- 
dent E. C. Gill of Canada Life as they 
stood on the tower of the Canada Life’s 
home office inspecting the new weather 
beacon which has recently gone into 
operation and which gives residents of 
Toronto the current official weather 
forecast by a system of colored light 
signals. 





Robert E. Mell, Atlanta insurance 
man, has been reelected a member of 
the advisory council of the American 
Business Men’s Research Foundation. 

* * * 

Walter P. Huffman, former state 
agent in Kentucky for the National of 
Hartford, retired by the company about 
three years ago, has moved his perma- 
nent residence back to Louisville from 
Virginia Beach, Va. 

+ ew 

Leonard Pearman has been appointed 
general manager of the London insur- 
ance department of Furness, Withy & 
Co. Lid: 

* * 

John R. Castine has been appointed 
manager of the insurance department 
of the Jacksonville Insurance Agency of 
Jacksonville, Fla. Mr. ‘Castine has been 
active in insurance since 1922 and re- 
turns to this city from Miami, where he 
had been in business for three years. 

* * * 


Herbert P. Lindsley, Occidental general 
agent at Wichita was seated as a mem- 
ber of the Wichita Board of Education 
recently. Mr. Lindsley is immediate past 
president of the Wichita Life Under- 
writers. 

x * * 

Howard D. Berkley has joined A. 
C. Prendergast & Company, insurance 
firm of Dallas, Tex. Mr. Berkley, a 
graduate of the school of business ad- 
ministration of the University of Mis- 
souri, previously was with an eastern 
company as a special agent. 

e e 

H. Ray Hatton, formerly in the field 
service of the Home of New York at 
Louisville, Ky., has become state agent 
for the American of New Jersey in 
Kentucky, with headquarters at Louis- 
ville. 

‘a. 

David McCahan of American College 
of Life Underwriters, who has not been 
in good health, is now on an extensive 
ocean voyage. 


Erwin W. Hahn, CLU, assistant secre- 
tary of the Life Office Management 
Association will celebrate the comple- 
tion of 25 years of service in life insur- 
ance on September 13. He spent 20 years 
with the Metropolitan Life from which 
he resigned in 1947 as sales promotion 
assistant to become technical advisor 
on insurance accounting and underwrit- 
ing in the Veterans Administration. 
During World War II he served as a 
public relations officer on the staff of 
General G. S. Patton, Jr. He is an 
alumnus of New York University and 
a graduate of the Insurance Institute 
of America and the Life Office Manage- 


ment Institute. 
x  * 

Arthur L. Beck, Buffalo general 
agent, National Life of Vermont, has 
been appointed a member of the ex- 
tension committee of Rotary Interna- 
tional for the U. S., Canada and 
Bermuda for 1951-52 fiscal year He is 


a member and past president of the 
Rotary Club of Eggertsville-Snyder and 
a former district governor. Also, he is 
past president of the Buffalo Life Insur- 
ance Trust & Banking Council, a director 
of the Central YMCA, and a member of 
the New York State Congregational 
Board, representing the community 
churches in the state. 
i 


Ralph E. Kiplinger, president, Guaran- 
tee Mutual Life, has been selected to 
head the employe division of the 1951-52 
Omaha (Community ‘Chest campaign. 
This division contains the largest num- 
ber of contributors in the Chest cam- 
paign. Last year, there were 45,000 
Omaha employes who pledged their sup- 
port to this worthy cause and gave 40% 
of the total Chest budget. 

ee hea 


W. Kenneth McKnight, an insurance 
producer of Jamestown, N. Y., will lead 
the industrial division of the Jamestown 
Community Chest campaign. He_ has 
been active in Community Chest drives 
since coming to Jamestown in 1945, 
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Woodhull Hay 


Over in the New York Public Library 
the other day while doing a research 
job on economics I ran across the latest 
copies of Encyclopedia Americana which 
is published in New York and Chicago 
and was amazed to find so many articles 
in it about insurance At least a -dozen 
of them. 

Before reading these articles I turned 
to find who wrote them. Encyclopedia 
Americana has done a good job of 
selection of its insurance authors. The 
articles included “Life Insurance,” by 


James A McLain, president, Guardian 
Life; “Industrial Life,” by Leroy A. 
Lincoln, chairman, Metropolitan Life; 


“Fire Insurance,” by Dr. S. S. Huebner, 
American College of Life Underwriters 
and Wharton School,. University of 
Pennsylvania, and articles on marine in- 
surance by T. Torrey of Insurance Com- 
pany of North America, and Edward R. 
King of American Marine Insurance 
Clearing House. 

But what astonished me was the large 
variety and scope of articles on subjects 
allied to insurance written by Woodhull 
(Bill) Hay, associate editor of The 
Weekly Underwriter and probably the 
insurance journalist who has had the 
most extensive academic education. How 
he ever found time to turn out this ex- 
pansive Encyclopedic output while at the 
same time doing his continuously effi- 
cient job on the insurance weekly, I am 
still trying to figure out. I have long 
known him as a conscientious journalist, 
but was surprised to find such a flair 
for research as was displayed in the 
subjects he covered for Encyclopedia 
Americana. 

Bill Hay’s alliance with the Encyclo- 
pedia Americana started after he had 
seen some of the volumes and noted 
that there were important divisions of 
insurance which he thought should be 
more adequately explored. To this he 
called the attention of Lavinia Dudley, 
executive editor of the Encyclopedia, 

_ Suggesting that certain insurance cov- 
erages recently developed had become 
increasingly important and popular divi- 
sions of insurance which should be 
treated more comprehensively. Agreeing 
with this, Editor Dudley asked if he 
would undertake doing articles on these 
subjects, a suggestion which met with 
his approval and in the preparation of 
the articles over the past few years 
he went to bat on fidelity and surety, 
automobile liability and other coverages. 
_However, it was the article on Pen- 
sion Plans which has attracted the most 
attention. The Encyclopedia had been 
running articles on this subject divided 
into separate ones, such as military per- 
sonnel, employes in public service, teach- 
ers, clergymen and others, but in the 
past 10 years there has come the 
tremendous expansion in the Pension 
field. Hay offered to undertake bringing 
this subject right up to date and in a 
single article. It proved a stupendous 
task as he did not stop with gathering 
the data and other facts by writing 
letters, but went out and personally saw 











the organizations with Pension Plans, 
those who furnished them, consultants 
and others having an important bearing 
on the subject. 

It finally resulted in one article 25,000 
words long which occupies the only 
single spot where such a variety of in- 
formation on pensions can be found in 
one book. 

Another Hay article in Encyclopedia 
Americana which has been widely re- 
printed by insurance companies covers 
the subject of the War Damage Corpora- 
tion of World War 

Woodhull Hay is a native of this city. 
After being graduated from Morris High 
School he went to Princeton on a 
Pulitzer scholarship, at the same time 
winning the award offered by the Prince- 
ton Club of New York for highest marks 
on an entrance examination paper. At 
the university he was graduated magna 
cum laude and also got the Phi Beta 
Kappa key. Next, he attended Columbia 
Law School and then Ecole des Sciences 
Politique, Paris, France. Returning to 
this country he practiced law for a time 
after which he went to the Middle East 
where he represented the Ford Motor 
Co. in India, Burma and Ceylon, super- 
vising its dealers organization in those 
countries and having about 120 motor 
car dealers under him. 

Mr. Hay joined staff of The Weekiy 
Underwriter in 1939 as_ educational 
editor. Later, he became life insurance 
editor and is now associate editor. The 
paper’s other associate editor is Ed M. 
Ackerman and the editor is E. T. Cun- 
ningham. Mr. Hay has written a number 
of articles for magazines and newspapers 
and is secretary of the National Asso- 
ciation of Parents and Friends of 
Mentally Retarded Children. His wife 
was Arline Ringe of New York City. 


* * * 


A Centenarian Widow Dies 


Mrs. Annie Mack Walker, who died 
earlier this month at the age of 100 
years, was closely allied with the casu- 
alty insurance business as the mother 
of the late Mrs. Spencer Welton, whose 
husband was consecutively vice presi- 
dent of the Fidelity & Deposit Co., 
president of the old New York Indem- 
nity Co. and vice president of the 
Massachusetts Bonding & Insurance Co. 
At the time of his death in 1948 he was 
in charge of the New York office of the 
Massachusetts Bonding. 

Mrs. Walker was the widow of the 
late Captain John Walker, a Union 
Army officer in the Civil War. Had 
she lived until September 7, she would 
have been 101 years old. Mrs. Welton 
was her only daughter and her only 
survivor is her granddaughter, Betty W. 
Welton, who is an underwriter with 
the New York brokerage firm of Flynn, 
Harrison & Conroy, Inc. Mrs. Walker 
made her home with Betty Welton at 
200 Cabrini Boulevard, New York. 

[Many years of Mrs. Walker’s life 
were devoted to her daughter, Mrs. 
Johnetta Walker Welton, who, under 





the name of Johnnie Walker, had a col- 
orful life as newspaper woman and 
actress. Known to her friends as 
“Jackie,” Mrs. Welton died in 1946. 
When Mrs. Welton was a young girl, a 
doctor told Captain and Mrs. Walker 
that their daughter had tuberculosis and 
that the only way to prolong her life 
would be for her to live on a moun- 
tain top and spend as much time as 
possible in the open air. Her parents ar- 
ranged with a mountaineer woman to 
take her in and she made her home on 
top of Lookout Mountain. Tenn., for 
several years. 

At the age of 16, Johnnie Walker 
was pronounced cured and she went to 
Atlanta. She went on the staff of the 
Attanta Constitution and soon was writ- 
ing under a Johnnie Walker by-line. 
Then she came to New York and had 
some experience in New York City 
journalism. Next she went on the stage 
as ingenue with Henrietta Crossman 
in “Sweet Kitty Bellaire.” Mr. Welton 
saw her onstage, immediately rushed 
backstage and had an introduction ar- 
ranged and they were married after a 
whirlwind courtship. 

So it is that this centenarian widow 
of a Union Army Captain, through her 
close relationship with her daughter, be- 


came identified with the newspaper 
world, the theatre and the insurance 
business. 

* 2 # 


Best’s 1951 Insurance Reports 
(Fire and Marine) 


Alfred M. Best Company has_ pub- 
lished its 1951 edition of Best’s Insur- 
ance Reports (Fire and Marine) which 
embraces all fire marine or allied classes 
of insurance in the United States and 
Canada. It is the principal authoritative 
book on this subject, a tremendously 
erudite, well-edited volume which con- 
sists of 1,025 pages. In addition to the 
information about individual stock com- 
panies, mutual companies, Lloyd’s organ- 
izations and Reciprocal or Inter-Insur- 
ance Exchanges there are explanations 
of statistical exhibits, of rating and of 
security valuations in recent years. 
Names of state supervisory insurance of- 
ficials are printed. There is also a section 
devoted to Canadian companies; a table 
of membership of advisory organiza- 
tions; names of companies and associa- 
tions which have retired, and a list of 
underwriters’ agencies. 

An innovation in this year’s volume is 
a parallel column giving net premiums 
written compared with direct premiums 
written. This indicates the percentage of 
net to direct, and furnishes insight into 
reinsurance operations among _ other 
things. 

The net premiums written by the 
stock companies in 1929 were $1,008,830,- 
000. In 1950 they exceeded $2,652,282,558. 
The premium volume of stock-marine in- 
surance companies mounted in 1950 but 
at a somewhat slower pace than in any 
of the preceding years. Net writings ad- 
vanced by about 8%. Underwriting ex- 
perience in 1950 indicated a _ reported 
profit margin of nearly 10 points. 

In discussing with me the tremendous 
detailed work represented by the volume 
Joseph P. Byrne the editor, referred 
to the excellent reported experience of 
1950 by saying that if the companies had 
been able to charge all operations. of 
that year with complete deferred losses 
growing out of the November, 1950, 
windstorm claims it might have made a 
difference in the overall profit margin. 
Since the turn of the century only 1919, 
1935, 1948 and 1949 showed more than 
a ten point margin. The devastating 
storm that hit the Northeastern section 
of the United States in November last 
caused losses estimated at $150,000,000 
to account for approximately four points 
of the 1950 over-all incurred loss ratio. 

In a period of rising costs, operating 
expenses are always a problem. Insur- 
ance companies have been fortunate in 
that dollar premiums have advanced 
more rapidly than the number of policies 
handled so the rapid expansion in 
volume of business not only kept the 
expense ratio in line, but permitted a 
slight reduction through the first half of 
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1949. However, as premium volume began 
to level off, higher wages and the in- 
creased cost of all supplies exerted an 
upward pressure which was reflected in 
an advance of perhaps a point in the 
over-all expense ratio since the middle 
of 1949. ¥ 

Best’s 1951 Insurance Reports (Casu- 
alty, Surety and Miscellaneous) has been 
out for some time. 


“* * * 


Best’s Property Insurance Companies’ 
Reports in One Volume 
Next Year 


After a half century of printing 
Insurance Reports, and for some years 
printing two volumes—one of fire and 
marine and the other of casualty, surety 
and miscellaneous companies—Alfred M. 
Best Co. will consolidate the volume into 
one book. This will begin with the 1952 
issue. 

The first of the Best’s Insurance Re- 
ports covered fire and marine. At the 
time casualty insurance occupied a minor 
position in the business. The great ex 
pansion of casualty insurance over half 
a century would have been incompre 
hensible for the insurance men of 1900 
to visualize. 


> rad 
29ESTS 


* * *« 


Joseph M. McCarthy to Wed 


Joseph Martin McCarthy of the edi- 
torial staff of The Spectator and Alice 
Kathleen Canapary, daughter of Mr. and 
Mrs. Edward Paul Canapary, will be 
married on September 8 at the Saint 
Saviour Church, Brooklyn, New York. 


a 


Celebrates 25th Anniversary 


Frank D. general manager of 
the Factory Insurance Association, 
celebrates his 25th anniversary with the 
association on September i. With the 
exception of service as an ensign in 
Naval aviation during World War Il, 
Mr. Ross has been in the insurance busi- 
ness since his graduation from Massa- 
chusetts Institute of Technology in 1916 
He joined the FIA in 1926 as assistant 
manager of the Eastern regional office 
and became manager in 1942. Three 
years later he was named vice presi- 
dent and in March of this year was 
appointed chief executive officer of the 
association. 


Ross, 


* * 


Allen on Another Board 


George E. Allen, a director in two life 
insurance companies, and former vice 
president of Home Insurance Co., has 
been elected a director of the ACF-Brill 
Motors Co. He is a former head of 
Reconstruction Finance Corporation. 
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N. Y. Hearing Planned 
On Automobile Rates 


SEPTEMBER DATE I1S’_ LIKELY 
NAUA Holds Upward Revision in Phys- 
ical Rates Justified; Filings Have 
Been Disapproved by Dept. 

The New York Insurance Department 
will hold a hearing, probably this month, 
on proposed revision of New York State 
automobile physical damage insurance 
rates. Such a public hearing has been 
requested by the National Automobile 
Underwriters Association because the 
New York Department refused to accept 
proposed rate changes offered by the 
NADA applying to collision, fire, theft 
and comprehensive coverages on private 
passenger cars and commercial vehicles. 
Rate changes advocated by the NAUA 
are intended to bring an over-all in- 
crease in rates of about 8.6%. The New 
York Department holds that rates could 
be increased in New York City and low- 
ered in upper New York State, to re- 
move current inequities, but not to bring 
in a larger volume of premium income. 
The Department has contended that 
present premium income is adequate to 
pay losses and expenses and leave a 
profit and contingency margin of 3.5%. 
NAUA Letter to Dept. 

In a letter to Insurance Superintend- 
ent Alfred J. Bohlinger the National 
\utomobile Underwriters Association’s 
position is set forth by Counsel James 
3. Donovan of Watters & Donovan as 

follows: 

“Under date of April 2, 1951, the Na- 
tional Automobile Underwriters Associa- 
tion filed on behalf of its members and 
subscribers a proposed revision of auto- 
mobile physical damage insurance rates 
for the state of New York. The filing 
was accompanied by supporting informa- 
tion based upon a review of the latest 
available loss experience and included 
explanatory material interpreting the 
tatistical data. Subsequent to the time 
of filing the proposed revision, several 
meetings were held between the repre- 
sentatives of the association and the De- 
partment at which the necessity for and 
proposed revision 





justification of the 
were discussed. 

“Under date of July 24, the associa- 
tion was advised in writing by Deputy 
Superintendent George H. Kline that the 
filing was disapproved by the Depart- 
ment. The letter of disapproval stated 
that the proposed revision ‘does not 
meet the requirements prescribed in 
Section 183 of the Insurance Law,’ and 
set forth certain reasoning purporting 
to support that conclusion. 

Rate Revisions Held Necessary 

“It is the firm belief of the association 
that the proposed rate changes con- 
tained in the filing are necessary and 
meet the standards established by the 
rating law. In our opinion, no grounds 
exist to justify disapproval of the filing 
by the New York Department; we dis- 
agree in principle and in fact with the 
reasoning set forth in the letter of dis- 
approval. 

“In accordance with the provisions of 
Section 186-b of Article VIII of the New 
York Insurance Law, the association 
hereby requests a public hearing on the 
action of the Department, with respect 
to the proposed automobile physical 
damage rate revision contained in the 
filing of April 2.” 

The NAUA has held that under its in- 
terpretation of rating standards the 


companies are allowed a 50% permissible 
loss ratio, 46% expense ratio and the re- 
mainder for profits, etc. Under this rea- 
soning the NAUA said that proposed 
general increases of 12% for collision 


Glens Falls Group 
Premiums Rise 10% 


ISSUED 


MIDYEAR REPORT IS 


Earned Premium and Incurred Losses 
Also Higher; Sergeant of Pacific 
Dept. Made Asst. Secretary 


The regular quarterly meeting of di- 
rectors of the Glens Falls Group and 
the Glens Falls Corp. was held at the 
home offices in Glens Falls, N. Y., on 
August 24. The report submitted by G. 
D. Mead, president of all the compa- 
nies, showed that premiums written by 
the Glens Falls Insurance Co., Glens 
Falls Indemnity and Commerce Insur- 
ance Co. for the first six months of 
1951 totaled $29,288,012, an increase of 
$2,695,548, over the same period of last 
year. This represents an increase of 
10.1% in premiums written. 

Earned premiums totaled $26,366,202, 
compared with $24,520,617, for the same 
period of 1950, Incurred losses increased 
to $15,589,387 from $12,019,834, and total 
expenses were $11,939,899, compared with 
$10,872,936, for the first six months of 
1950. Income from investments for the 
first half of the year increased 17.6%, to 
bring the total up to $1,072,898, not in- 
cluding capital gains. 

Policyholders’ Surplus 


Consolidated capital, surplus, and vol- 
untary reserve, including Glens Falls 
Corp., amounted to $30,391,387, compared 
with $31,357,640, as of December 31, 1950. 
The increase in premium reserve was 
$2,921,810, for the six months’ period. 

John L. Sergeant of the Pacific Coast 
department was elected an assistant sec- 
retary for the three insurance companies 
of the Glens Falls Group. Mr. Sergeant 
was born and educated in England. He 
was first employed in the automobile de- 
partment of the San Francisco office in 
1928. On November 1 of the following 
year he was appointed casualty under- 
writer for the Glens Falls Indemnity. 
His next promotion in 1945 made him as- 
sociate manager of the metropolitan de- 
partment of the San Francisco office. In 
1946 he became superintendent of the 
casualty underwriting department and 
has remained in that position until the 
present time. 

Non-resident directors who attended 
the meeting were T. Coolidge Sherman, 
Pittsburgh; Edward P. Farley, New 
York City; John M. Meyer, Jr., New 
York City; Donald B. Smith, Boston, 
and Sidney M. Henry, Hague, N. Y. 

The board approved payment of the 
usual quarterly dividend of 50 cents per 
share on the capital stock of the Glens 
Falls Insurance Co., payable October 1, 
to stockholders of record, September 13. 





NAIW MEETS OCT. 13 - 14 

The mid-year meeting of the execu- 
tive committee of the National Associa- 
tion of Insurance Women has been set 
for October 13-14 at the Hotel Stat- 
ler, St. Louis. The St. Louis Insurance 
30oard will be hosts for a breakfast Sun- 
day the 14th. 





coverage on private passenger cars and 
reductions of 10% fire, theft and com- 
prehensive for private passengers cars 
and collision for commercial cars would 
be justified on the basis of loss experi- 
ence and present higher loss trends. The 
overall effect, premiumwise, would be 
an increase of slightly over 8%. 

The Department contends that the 
companies should base their rates upon a 
54.4% permissible loss ratio, with 42% 
for expense and 3.5% for profits and 
contingencies. 








Frank & Du Bois Join 
With Griswold & Co. 


Griswold & Co., Inc., of New York 
City announces that effective September 
1 the firm of Frank & Du Bois will 
become associated with them in the gen- 
eral insurance brokerage business. 

As a result of this expansion Griswold 
& Co. and Frank & Du Bois will, on 
September 1, occupy new quarters on 
the 19th and 20th floors of the 25 Broad 
Street office building. 


Montgomery Asst. Secretary 
Of the Travelers Fire 


John Montgomery has been appointed 
assistant secretary of the Pacific Coast 
department of the Travelers Fire and 
Charter Oak Fire. He became associated 
with Travelers as a fire’ insurance 
trainee in 1938 and received training in 
the Southern, Western and engineering 
departments. In 1940 he was sent to 
Minneapolis for further training in fire 
and marine insurance in the field. Re- 
turning to the home office in February, 
1941, he was assigned to the marine 
department and was appointed as assis- 
tant underwriter in December of that 
year. He was promoted to underwriter 
in June, 1947. 

A native of Woonsocket, R. I., he was 
graduated from Brown University in 
1938 with a B.A. degree. During World 
War II he served with the Navy in the 
Pacific Theatre. Mr. Montgomery was a 
member of the faculty of the Hartford 
College of Insurance for three years. 


Van Vechten Hits Cos. 


Assisting in Collections 

A suggestion that multiple line policy 
collections be put upon the same basis 
as accident and health insurance, with 
premium notices furnished by companies 
and forwarded to agents for collection, 
brought a vehement protest from J. 
Van Vechten, vice president of the Na- 
tional Association of Insurance Agents, 
when he addressed the Minnesota Asso- 
ciation yesterday at St. Paul. 

“I’m absolutely unwilling to turn my 
business over to any company or com- 
panies to run,” he said. “We operate 
service, not collection offices. The busi- 
ness is ours and we’d better keep it.” 

The new addendum to the extended 
coverage endorsement, although not uni- 
versally approved by geographical fac- 
tions, Mr. Van Vechten said, is never- 
theless another progressive step. How- 
ever, he cited the mandatory deductible 
clause saying that there should be a 
price for full coverage and one for de- 
ductible coverage giving the insureds an 
option. 

He pointed out that progress can con- 
tinue to be made in the handling of 
claims. “I know of no better public rela- 
tions than the prompt handling and pay- 
ment of small claims. It is far superior 
in influencing the public’s opinion of the 
business than all the spoken or written 
words put together.” 
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EASTERN AGENTS’ MEETING 


Sundstrom of FIA, White, Doremus 
Among Speakers at Conference in 
Chicago on September 10 
Featured speaker on the program for 
the mid-year meeting of the Eastern 
Agents Conference to be held Septem- 
ber 10 during the 55th annual convention 
of the National Association of Insurance 
Agents in Chicago will be Walter L. 
Sundstrom, assistant manager, Western 
regional office, Factory Insurance Asso- 
ciation, who will discuss “The FIA 

Story.” 

Mr. Sundstrom’s appearance was se- 
cured following a suggestion made by 
one of the Eastern officers that undoubt- 
edly many agents are not aware of 
facilities afforded by the FIA to be of 
assistance in meeting the competition of 
the factory mutuals. 

Morton V. V. White, Allentown, Pa., 
chairman, conference committee, East- 
ern Agents Conference, will report on 
the activities of his committee since the 
annual meeting in New York. In addi- 
tion Fred W. Doremus, manager, East- 
ern Underwriters Association, will also 
make a report to members of the con- 
ference. 

The Eastern Agents Conference meet- 
ing will commence at 10 a.m. Monday, 
September 10, in the South Ballroom ot 
the Stevens Hotel. 


Luncheon for Winners 


Of Woodworth Memorial 

W. Herbert Stewart, chairman, Stew- 
art-Keator-Kessburger & Lederer, Inc., 
Chicago, who was awarded the Wood- 
worth Memorial by the National Asso- 
ciation of Insurance Agents in 1937, will 
sponsor a get-together luncheon for all 
previous recipients of the award present 
at the 55th annual NATA convention in 
Chicago. 

The Woodworth Memorial luncheon 
will be held on Tuesday, September 1], 
at noon in the Colonial room at the 
Chicago Athletic Association. 

The Woodworth Memorial is a prized 
award presented by the National Asso- 
ciation to a member who has performed 
the most outstanding work for insur- 
ance during the year. 





CIVIL DEFENSE CONFERENCE 

John J. O’Toole, secretary, F. D. 
Hirschberg & Company, St. Louis, as 
chairman of the fire safety committee of 
the National Association of Insurance 
Agents, flew to Washington, D. C., on 
August 28 to confer with Civil Defense 
authorities of the Federal Government. 





ROCHESTER AGENCY TITLE 

A certificate of assumed name has 
been filed in the Monroe County clerk’s 
office by F. E. Toomey who intends to 
conduct business as the Toomey Insur- 
ance Agency at 205 Walnut Street, 
Rochester, N. Y. 
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Federal Plan Rehearing 
Set in North Carolina 


SCHEDULED FOR OCTOBER 16 





Rating Bureau Acts After Commissioner 
Approved Plan; Cheek Asks for 


Full Discussion 





A second public hearing will be held 
by Waldo C. Cheek, North Carolina, 
Commissioner of Insurance, on October 
16, in the matter of the appeal of the 
Federal Insurance Co. from action of 
the North Carolina Fire Insurance Rat- 
ing Bureau in disapproving the com- 
pany’s deductible fire insurance plan. 

This matter will be reconsidered by 
the Commissioner as a result of a re- 
quest by the North Carolina Fire Insur- 
ance Rating Bureau for a_ re-hearing 
under the terms of General Statutes 
58-131.5 which provides that: “At the 
conclusion of a hearing, or within thirty 
days thereafter, the Commissioner shail 
make such order or orders as he shall 
deem necessary in accordance with his 
findings. Within thirty days after re- 
ceiving written notice of any such order 
or finding any person affected thereby 
may request a re-hearing or review 
thereof before the Commissioner by fil- 
ing a written request setting forth a 
summary of the reasons therefor.” 


Rating Bureau Views 


In making the request for a re-hear- 
ing, William T. Joyner, general counsel 
for the bureau, stated that it “is made 
on behalf of the bureau and also on be- 
half of such members of the bureau as 
may see fit to appear or be represented 
at the re- hearing. The primary reason 
for this request for a re-hearing is that 
this is a matter of such great importance 
to the insurance industry, insurance 
agents and the insuring public, that its 
implications are so widespread, that the 
possibilities of misunderstanding and 
confusion are so great, as to justify a 
fuller and more widely advertised hear- 
ing than was heretofore held.” The plan 
in question would offer property owners 
the option of purchasing a fire insurance 
policy with a deductible clause providing 
for deductibles ranging from $5,000 to 
$250,000 on the condition that the policy- 
holder remain a_ self-insurer for the 
amount of the deductible. 

In announcing the date of re-hearing 
Commissioner Cheek stated that his de- 
cision released on July 16 in which the 
plan received his approval, was based 
on the information furnished him at the 
first public hearing February 15, and 
that the only opposition voiced at such 
hearing was based principally upon the 
effect such a plan would have on the 
fire insurance business in general and 
the fear that the introduction of such a 
plan in the fire insurance business might 
encourage self-insurance, or result in the 
development of similar plans which 
would adversely affect the fire insurance 
business. 

He stated that in the re-hearing it is 
his hope that those who oppose the plan 
will go further and explain wherein the 
approval of such a plan would adversely 
affect the insurance buying public. 


Texas College Course 

The San Antonio Texas College, San 
Antonio, Tex., will offer an insurance 
course, approved by the Veteran’s Ad- 
ministration, September 17 through May 
28, 1952. Classes will be held in the 
evenings, Monday, 6:45 - 9:45. 

The course will cover, but not be lim- 
ited to, preparation, for Part I of the 
examinations offered by the American 
Institute for Property and Liability Un- 
derwriters, Inc. It is planned to keep 
the course on a basic level that will fit 
the college student requirements. 

The direction of the course will be 
under the supervision of Chas. F. Nich- 
ols, CP'CU, Nichols Adjustment Service; 
Hamilton Bonnet, CPICU, Bonnet In- 
surance Agency, and W. Evans Fitch, 

CPCU, Fitch and Company Insurance 
Agency. 


29 Companies Cited for 
Modernized Statements 


From the 5,000 corporation annual re- 
ports for 1950 rated in the eleventh 
annual survey, conducted by Weston 
Smith of “Financial World,” 29 insur- 
ance (property) companies have quali- 
fied fer “Highest Merit” citations: They 
are as follows: 

American Associated, 
ity & Casualty, American Fire & 
alty, American of Newark, American 
Motorists, Atlantic Mutual, Boston, Em- 
ployers Casualty of Dallas, Employers’ 
Group, Farmers of Los Angeles, Fed- 
eral, Federated Mutual, Implement & 
Hardware. 

Also Fidelity & Deposit, Fire Asso- 
ciation of Philadelphia, Fireman’s Fund, 


American Fidel- 
& Casu- 


Glens Falls, Government Employes of 
Washington, Hardware Mutual, Home 
of New York, Insurance Company of 
North America, Kansas City Fire & 
Marine, L iberty Mutual, Lumbermen’s 
Mutual Casualty, National Fire of Hart- 
ford, National Union Fire, Protection 
Mutual Fire, Springfield Fire & Ma- 
rine, and United States Fidelity & 
Guaranty. 


The stockholder reports of these com- 
panies have thus become candidates for 
the final judging, and one will be se- 
lected for a Financial World annual 
report awards banquet on Monday, Octo- 
ber 29, in the grand ballroom of the 
Hotel Statler in New York. A year ago 
the 1949 annual report of Insurance 
Company of North America won the 
trophy for the best report in this indus- 
trial classification. 

The independent board of judges in 
this year’s competition is headed by 
Carman C. Blough, C.P.A., research 
director of the American Institute of 
Accountants; Denny Criswold, publisher 
of Public Relations News; Elmer 
Walzer, financial editor of the United 
Press; Guy Fry, past president of the 
National Society of art directors, and 
Dr. Pierre R. Bretey, president of the 
National Federation of Financial Ana- 
lysts Societies, who is being assisted by 
20 of the top analysts of the New York 
Society of Security Analysts. 


Extended Coverage Is 
Approved in N. J., Sept. 1 


General Manager Leon A. Watson 
of the Fire Insurance Rating Organiza- 
tion of New Jersey announces that the 
additional extended coverage endorse- 
ment becomes effective in that state 
September 1. The rate is 4 cents a 
year per $100 of insurance, subject to 
same term as the fire policy. The added 
coverage carries a $50 deductible clause. 


enn a J. CAULFIELD DIES 


James J. Caulfield, who was associated 
with Bowen, Perry & Fobes, insurance 
agents of Syracuse, N. Y., for many 
years, died recently. 


ONTARIO RESULTS ISSUED 





Substantial Increases in 1950 for Fire 
and Auto Lines; Loss Ratios 
Show Rise Over 1949 
Substantial increases were recorded 
during 1950 in the demand in Ontario, 
Canada, for automobile and fire insur- 
ance, according to the annual report of 
the provincial superintendent of insur- 

ance, R. Whitehead. 

Net fire premiums earned amounted 
to $32,555,170 (for joint stock compa- 
nies and unlicensed insurers combined) 
compared with $28,910,944 in the pre- 
vious year; while net losses incurred 
amounted to $16,836,655 compared with 
$14,361,406. As a result, there was an 
increase to 51.7% in the loss ratio from 
497% in 1949. In 1946, net premiums 
were $17,842,134; losses were $11,292,400 
and the ratio 63.3%. 

Farmers’ mutuals in the fire field had 
net premiums earned of $2,739,862 versus 
$2,518,529 in 1949; while net losses were 
$1,578,496 against $1,487,734; and the 
ratio was 57.6% against 59.1%. Other 
mutuals reported net premiums earned 
of $1,206,282 compared with 1949's 
$1,119,126; while net losses declined to 
$588,894 from $602,104; and the loss 
ratio dropped to 48.8% from 53.8%. 

Joint stock companies handling auto- 
mobile insurance in Ontario last year 
had net premiums earned of $32,288,- 
920, with losses of $18,838,819 for a loss 
ratio of 58.3%. Joint stock firms, mu- 
tuals and others combined reported net 
premiums earned of $39,762,432 and net 
losses of $22,321,583 for a 56.1% ratio; 
while in 1949 the same groups had net 
premiums earned of $32,312,610, net 
losses of $17,915,523 and a ratio of 55.4%. 

The mutuals only reported 1950 net 
premiums a at $4,387,503 and losses 
at $2,315,014 for an automobile loss 
ratio of 52.8% ; and in 1949 the com- 
parative figures were $3,406,337; $1,- 
665,459 and 48.9%. 


N. Y. Board Losses Rise 


The committee on losses and adjust- 
ment of the New York Board of Fire 
Underwriters states that it was assigned 
561 losses of $1,307,261 in July. This 
compares with 359 losses of $700,485 in 
the same month of 1950. 

For the first seven months of this 
year Secretary E. C. Niver states that 
there have been 3,786 losses for $10,- 
482,862 compared with 2,987 losses for 
$9,125,760 for the same period last year. 
With an increase of 27% in the number 
of claims there has been an increase in 
amount of 15%. 


FITZHUGH GOING TO CHICAGO 

T. Champe Fitzhugh, Waco, Tex., past 
president of the Texas Association of 
Insurance Agents, because of develop- 
ment of a throat condition underwent 
surgery for removal of a vocal cord. 
He has fully recovered and is planning 
to attend the Chicago convention of 
the National Association of Insurance 
Agents on September 10-13. 
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College Teachers Guests 
Of N. Y. Insurance Society 


Five college teachers who are spend- 
ing from four to six weeks this summer 
in the New York offices of insurance 
companies, and a sixth who is visiting 
from Florida, were guests of the Insur- 
ance Society of New York on Tuesday, 
August 28. They were Hans Janssen, 
professor of economics and business ad- 
ministration, Yankton College, Yankton, 
South Dakota (Phoenix-London Group); 
Philipp H. Lohman, chairman of the 
department of commerce and economics, 
University of Vermont (Equitable Life 
Assurance Society) ; Robert I. Mehr, 
associate professor of economics, Uni- 
versity of Illinois (Royal-Liverpool 
Group); Carroll C. Stalnaker, associate 
professor, Alabama Polytechnic Insti- 
tute (Home Insurance Co.); Donald 
Watson, professor of finance, University 
of Maryland (New York Life Insurance 
Co. ); and J. Eugene Pierce of the Uni- 
versity of Florida, who at present is 
using the Insurance Society’s library 
for research in connection with his doc- 
tor’s dissertation at the University of 
Pennsylvania. 

The library of the Insurance Society 
excited the interest and admiration of 
the visitors, and they spent upwards of 
an hour examining its books, files, his- 
torical documents and records, under 
the guidance of the librarian, Mable B. 
Swerig, and Dean Arthur C. Goerlich. 

All the professors except Professor 
Pierce are participating in the fellow- 
ship program sponsored by coordinating 
committees of insurance companies and 
other organizations. and the American 
Association of University Teachers of 
Insurance. Under the plan, they are 
studying the operation and administra- 
tion of insurance companies in their 
home offices. The object of the program 
is to make the more practical side of 
their subject familiar to insurance in- 
structors, and to bring teachers and 
insurance executives into closer touch 
with one another. 





Standen Boston Special 
In Eastern Pa. and N. J. 


Robert Grove Standen has been ap- 
pointed special agent for the up-state 
eastern Pennsylvania and southern New 
Jersey territories to represent the 
ton Insurance Co. and the Old Colony, 
according to Vice President A. B. 
Parker, Jr. 

Mr. Standen gained considerable fire 
and casualty experience with another 
company in the north Philadelphia area. 
He attended Radnor, Pa., High School 
and the University of Pennsylvania and 
is a veteran of World War II with five 
years’ Naval service. 

Mr. Standen will serve his territory 
from the recently enlarged Philadelphia 
service office in the Public Ledger Build- 
ing, Philadelphia. 


Julian Bell in New York 


Julian Bell, well-known independent 
adjuster of Miami, Fla. was in New 
York this week after attending the 
Philadelphia annual grand nest meeting 
of the Honorable Order of the Blue 
Goose, International, last week. 


30s- 


Meury Joins American 

James A. Meury has joined the New 
York office of the American Insurance 
Group as fire rating engineer to fill the 
gap created by the death of J. Walter 
Ringwald. Mr. Meury has spent many 
years in this work, receiving his early 
training with the New York Fire Insur- 
ance Exehange. Later he was in the 
insurance brokerage field and _ then 
joined the company ranks. 


Cc. J. WALKER FIRE MANAGER 

Gruber & Lynch, New York City 
agents, have named Charles J. Walker 
as manager of the fire department. He 
will continue his outside service on busi- 
ness written in the agency through 
brokers. 
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F. S. Pendleton, Head of 
Brooklyn Agency, Dies 


66 YEARS WITH SAME OFFICE 
Prominent Pinta Wen a Director of 
Niagara Fire; Leader in Civic and 
Historical Societies 





Frederick Star Pendleton, president of 
the prominent Brooklyn agency of 
Pendleton & Pendleton at 135 Montague 
Street, died last Saturday night in Long 
Island College Hospital, Brooklyn, after 
a brief iliness. He was 8&4 years old and 

~ 





FREDERICK S . PENDLETON 

in March had marked his 66th anniver- 
sary with the agency, which was founded 
in 1876. 

Mr. Pendleton was born in Stoning- 
ton, Conn., on June 8, 1867, the son of 
Benjamin Franklin Pendleton and Mary 
Jane Cook Pendleton. He entered as a 
clerk on March 23, 1885, the insurance 


agency started by his oldest brother, 
Thomas F. Pendleton, and A. P. Avery. 
The agency was then known as Avery 


Soon after the agency was 

Pendleton withdrew and 

the business was conducted by Mr. 

Avery and two other Pendleton broth- 

ers, W. Averill and Charles H. 
Joined Agency in 1885 


& Pendleton. 


organized T. F. 


F. S. Pendleton joined the agency as 
a clerk and became a member of the 
firm in 1890. In 1902 the Pendleton 


brothers acquired the Avery interest and 
the firm name was changed to the pres- 
ent title. The business was incorporated 
in 1925 with F.S. Pendleton as president. 
He was a constructive figure in the in- 
surance field and one of the leading citi- 
zens of Brooklyn. 

Occupying two locations on lower 
Broadway in the Eastern district of 
Brooklyn, the agency in 1924 erected its 
own building at 135 Montague Street 
in the downtown section. 

Mr. Pendleton took active part in a 
wide range of professional and civic ac- 
tivities. Since 1947 he has been the sole 
surviving charter member of the Brook- 
lyn Rotary Club. He was a director of 





HURT & QUIN CHANGES 





McCleskey Assistant Secretary; Pend- 
ley Assistant Treasurer; Burnett 
Named Special Agent 
Hurt & Quin, Inc., one of the leading 
general agencies of Atlanta, Ga., an- 
nounces that L. D. McC leskey has been 
appointed assistant secretary. He is a 

raduate of the University of Georgia 


ote has been associated with the firm 
since 1937 as agency superintendent in 


the fire department. 

President Langdon C. Quin also states 
that Wayne K. Pendley has been ap- 
pointed assistant treasurer. He joined 


the general agency in 1940 and with 
the exception of two and a half years 
with the Armed Forces in World War 
II has served since then. Previous to 


his present promotion he was chief un- 
derwriter in the fidelity and bonding 
department. 

Joe A. Burnett is named special agent 
in northern Florida. He is a graduate 
of the University of Florida and was 
formerly associated with the general 
agency of Randall & Hebard, Inc., of 
Jacksonville. His headquarters will be 
in the Hildebrandt Building, Jackson- 
ville. 


Rollins Bandick Hunter 
Advances B. E. Davidson 


B. E. Davidson has been appointed 
administrative director of the New York 
office and of eastern operations for Rol- 
lins Burdick Hunter Co. Mr. Davidson, 
a vice president, has been with the in- 
surance agency since 1928. Previously 
he was with Lloyd’s of London. 





Nelsons Buy Tenn. Agency 

The L. W. Rhodes Insurance & Real 
Estate Agency of Chattanooga, Tenn., 
organized 26 years ago, has been pur- 
chased by Ted Nelson, Sr., and Ted 
Nelson, Jr. Mr. Rhodes will remain with 
the agency in an advisory and production 
capacity. The firm will continue, in the 
Volunteer Building offices, to underwrite 
all branches of insurance and handle real 
estate. 

The senior Mr. Nelson has been in 
the automobile business and allied lines 
in Chattanooga for more'than 30 years. 
He was an organizer of the Nelson- Col- 
lins Nash Agency and served as vice 
president and general manager. 








the Niagara Fire Insurance Co., a trus- 
tee of the Greater New York. Savings 
Bank, a former director of the Long Is- 
land Historical Society. He belonged to 
the New England Society of Brooklyn, 
the Founders and Patriots of America, 
Society of Colonial Wars, New England 
Historical and Genealogical Society, 
Sons of the American Revolution, New 
York State Chamber of Commerce, and 
the Brooklyn Chamber of Commerce, of 
which he was a founding member of the 
General Insurance Council. 

Mr. Pendleton married Clara A. 
Thorpe on June 27, 1901, and after her 
death married Maud Brown Curtis, No- 
vember 11, Two sons, James 
Thorpe Pendleton and Frederick S., Jr., 
died in 1924 and 1945 respectively. Three 
daughters survive. They are Mrs. How- 
ard E. St. John, of Mendham, N. 


Mrs. Stewart Pratt of Brooklyn, and 
Mrs. Joseph A. Mitchell of White 
Plains. There-are six grandchildren. 


MILLER HITS SELF-INTEREST 


States That Should Never Be Dominant 
Motive of Professional Men; Backs 
“Determined Good- Will” 

It wou'd be fatal to the agency sys- 


tem as a whole if self-interest were 
allowed to be the dominant motive of 
professional men, said Melvin J. Miller, 


president of the National Association of 
Insurance Agents, before the annual 
convention of the Oregon Association 
of Sager Agents on August 24-25. 

{r. Miller emphasized that “our mis- 
sion” is to have the same courage, the 
same foresight, the same unselfishness, 
the same determination to stick together 
in our associations, as the original “20 
immortals” of the NAIA. Those found- 
ers of the association, he pointed out, 
dedicated themselves to the preservation 
and expansion of a way of doing busi- 
ness, a way of life—the American 
Agency System. 

“In a world torn with argument and 
dissension,” declared the NAIA presi- 
dent, “we, the local property insurance 
agents, can further elevate and bring 
prestige to ourselves by always acting 
in an atmosphere of good-will, perhaps 
at times even determined good-will, 
realizing that there are always two 
sides to every question. 

“Whenever we have problems we 
should sit down in a conference and 
work them out and in the interest of 
presenting a solid front to the outside 
world, even make compromises and con- 
cessions to our opponent on the ques- 
tion. But mind you, compromising only 
on details, not on principles.” 





One-Write Policy Skit 
At Conn. Agents Meeting 


Policy-writing is a most tedious and 
wasteful mechanical operation in any 
insurance agency. This is part of the 
theme of a skit: “The One-Write Policy 
Reaches Connecticut.” It will be pre- 
sented at the 53rd annual meeting of the 
Connecticut Association of Insurance 
Agents September 25 and 26 at the 
Hotel Taft. 

Co-starring as Deborah Dinkelaker 
(an office girl who could be hired fully 


equipped with leg of mutton sleeves 
for only $8 a week in 1880) will be 
Kathryn Keenan. Antoneta Bourne will 


Patricia Policywriter, the mod- 


portray 
For her a week has only 


ern office girl. 
35 hours. 

The narrator will be William H. Hat- 
field of the Hatfield Insurance Agency, 
3ridgeport. He is a past president of 
the Connecticut Association of Insur- 
ance Agents and state national director 
of the group. 

(Miss Keenan, employed in the office 
of Bretzfelder and Cahn, is editor of 
“Coverage,” official publication of the 
New Haven Association of Insurance 
Women. Mrs. Bourne of North’s Insur- 
ance Agency is vice president of the 
New Haven women’s group. The skit 
will dramatize the advantages of the 
NATA’s one-write policy over the cum- 
bersome old standard form. 


Brokers’ Review Class 

The metropolitan department of the 
Home Insurance Co. will conduct a 
brokers’ review class on Thursday, Sep- 
tember 6, at the Hotel McAlpin. The 
class is designed for students who are 
preparing for the state examinations for 
brokers’ or agents’ licenses. 


MANITOBA AGENTS ORGANIZE 
A new association of insurance agents 
has been formed in ‘Canada, known as 
the Insurance Agents’ Association of 
Manitoba. The first president is R. C. 
Aitkens of Boissevain. et presidents 
are R. C. McKibbin, G. Sutherland 
and H. R. Wilson Wee Bue treasurer 
is J. T. V. May. On the executive 
ey are H. Stevens, = G. Powne, 
. B. Sanders, W. Lowery, R ay Hughes, 
3 G. Cook, E. G. R. Gardiner, D. 
Reid, Adam Brown and J. L. Clubine. 
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Schinnerer Chairman 


° 
D. C. Insurance Committee 
Groom, president of the 
Washington, D. C., Board of Trade, 
has announced appointment of Victor 
O. Schinnerer to head the organization’s 
insurance committee. Mr. Schinnerer 
succeeds V. Manning Hoffman. 

A 1928 graduate of Pennsylvania State 
College, Mr. Schinnerer has been active 
as an insurance underwriter and special 
agent since that time. Since 1938 he 
has been president of the local firm 
which bears his name. Active on the 
board’s insurance committee since 1940, 
he was chairman of the casualty sub- 
committee in 1947-48 as chairman of 
the marine subcommittee in 1950-51. 
is a member of the University 
Phi Kappa Psi Fraternity, D.(C. 
Life Underwriters Association, Wash- 
ington Building Congress and D. C. 
Association of Insurance Agents. He is 
president of the latter group. 


Thomas J. 


He > 
Club, 


One Minute Fire Prevention 


Week Movie Is Produced 


A one minute movie or “trailer” on 
fire prevention has been produced by the 
National Board of Fire Underwriters for 
showings in motion picture theatres or 
at public meetings. 

It will be presented to theatres or 
meetings as a public service during Fire 
Prevention Week, October 7-13, by 
fire departments, local fire safety com- 
mittees, insurance boards, chamber of 
commerce associations, schools, churches, 
safety councils or other civic groups. 

The animated film may be ordered 
from Filmack Corp., 1327 S. Wabash 
Avenue, Chicago 5, for $6.75. Created 
by Dave Fleischer, Hollywood producer 
of animated cartoons, the film drama- 
tizes the need for fire safety in the 
home. Available in 35 mm. and 16 mm., 
the trailer has a ten second space or 
“end title’ for the name of the spon- 
soring organization and fire chief. 


Houston F. & C. Buys 
Gottschalk Agencies 


The Houston Fire & Casualty of Fort 
Worth, Tex., has acquired the Gottschalk 
General Agencies of New Orleans, which 
has been converted into the company’s 
branch office for supervision of all op- 
erations in Louisiana, according to a joint 
announcement by Ferguson, Jr., 
president of the company, and Robert F. 
Gottschalk, president of the general 
agency. 

Mr. Gottschalk, who founded the 
agency, has been retained as manager 
of the Louisiana branch office, and 
Graber Kidwell, secretary of the com- 
pany, has been named associate man- 
ager. The agency has represented the 
company for the last year. 
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In their French blue uniforms 
trimmed with silver lace and but- 
tons the dashing Natchez Fencibles 
melted maidens’ hearts. John An- 
thony Quitman, organizer and 
leader of this volunteer company, 
won the hand of a wealthy Natchez 
belle who gossip said had rejected 
fifty other suitors. Lest he be con- 
sidered a fortune hunter, in the mar- 
riage contract the youthful lawyer 
waived all claim to his wife’s estate 
if she died childless. 

Quitman, a native of New York 
State, had fulfilled an early ambition 
to live in the South by settling in 
Natchez where, as a young man, he 
rose rapidly in the legal profession 
and achieved eminence in politics. 
Monmouth, which has been de- 


The Home, through its agents and 
brokers, is America’s leading 
insurance protector of American homes 
and the homes of American industry. 


Home of an Adopted Mississippian 





the Mexican War he was appointed 
major-general in recognition of his 
bravery at the battle of Monterey. 
In the bitter fighting that took place 
before Mexico City was captured, he 
fastened his red silk handkerchief to 
a rifle and, waving it aloft, urged on 
the assault. Next day, with the rim 
of his hat shot away and with only 
one shoe, Quitman led his troops 
into the city. 

In 1849 Quitman was elected Gov- 
ernor of Mississippi and at his in- 
auguration white-gowned women 
threw flowers before him and sang 
“Hail to the Chief.” He was begin- 
ning his second term as Congress- 


ES 


“A MAN’S HOUSE” 


scribed as ‘“‘a man’s house,” had a 
sturdy, simple style of architecture 
befitting his character. It was ac- 
quired by Quitman in 
1826 and had been built 
a few years earlier by 
John Hankinson, an- 
other New Yorker, |. 
whose tenancy was brief 
and tragic. Out of kind- ; 
ness, Hankinson and his 
wife sheltered an ailing (no 
man whose malady, yel- LS. =, 
low fever, was fatal to spate 
all three. 

Quitman’s interest in military 
affairs began when he led and per- 
sonally defrayed the expenses of an 
expedition to assist the Texans in 
their struggle for freedom. During 
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man when his health failed and he 
died at Monmouth in 1858. This 
lovely dwelling which was his home 
for thirty-two years is still privately 
owned. 


The Home Indemnity Company, an affiliate, writes Casualty Insurance, Fidelity and Surety Bonds 


Copyright 1951, The Home Insurance Company 
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Security-Connecticut 
Assistant Secretary Dies 





JAMES C. LEECH 


James C. Leech, 54, assistant secretary 
of the Security-Connecticut Companies 
of New Haven, died August 18 at the 
Rocky Hill Veterans Home and Hos- 
pital after a long illness. A native of 
Virginia, he entered insurance in 1925 
and after years of experience in the 
field, joined the Security - Connecticut 
Companies January 1, 1938 as state agent 
for North and South Carolina. In 1948 
he was transferred to the home office 
as supervising underwriter of the fire 
business in the Southern states and in 
March, 1950, he was advanced to assist- 
ant secretary. 

Te is survived by his widow, Mrs. 
Esther Leech, and a son, James C. 
Leech, Jr. 


Best’s Issues Digest 


Of Insurance Stocks 

Alfred M. Best Company, Inc., an- 
nounces publication of the 21st edition 
(1951) of Best’s Digest of Insurance 
Stocks. The digest contains investment 
and underwriting analyses of the shares 
of 92 fire, casualty and life insurance 
companies, as well as information re- 
garding each company’s financial and 
operating conditions. 

Vital information in the digest is 
shown on a per share basis, including 
ten year financial exhibit, investments, 
assets, liquidation value, dividends, ten 
year operating exhibit, underwriting 
profit, premium reserve equity, invest- 
ment income, capital gains and losses, 
important security holdings, actual mar- 
ket value of assets, and comparative 
financial statements of the leading in- 
surance groups. 

3est’s Digest of Insurance Stocks 
costs $10 and may be ordered from the 
New York home office of Alfred M. 
Best Company or from any of the 
branch offices in Atlanta, Boston, Chat- 
tanooga, Chicago, Cincinnati, Dallas or 
Los Angeles. 


Ratcliffe Reelected as 
W. Va. Agents’ President 


All officers of the West Virginia As- 
sociation of Insurance Agents were re- 
elected at the annual meeting last week 
at White Sulphur Springs, including 
Edwin Ratcliffe of Beckley, president; 
Frank McIntosh of Huntington, chair- 
man of the executive committee; R. D. 
Watts of Beckley, chairman of the con- 
ference committee, and A. B. C. Bray 
of Logan, junior national state director. 

A resolution was passed supporting 
elimination of the one-year term of of- 
fice restriction of the National Associa- 
tion of Insurance Agents. 


SATTERLEE’S NEW POST 





Joins National Adjusters, Inc., as 
Manager of New Office at Greens- 
boro, N. C.; Was With Atlas 
National Adjusters, Inc., of Newark, 
N. J., through Vice President Frank 
Johnson, announces appointment of John 
F. Satterlee as manager of the newly 
established office at Guilford National 
Bank Building, Greensboro, N. C. For 
the time being, the office will confine 
itself to the handling of fire, inland 
marine and auto losses for companies. 
Mr. Satterlee, who recently resigned 
as general adjuster of the Atlas As- 
surance, has had extensive experience 
in the handling of insurance losses, both 
in the South and in the metropolitan 

New York area. 

Upon his return from service in World 
War I he was associated with the Hart- 
ford Insurance Group in Atlanta. For 
the past 25 years he has been associated 
with the Atlas Group, serving as its 
representative in North Carolina, and 
later as general adjuster in its New 
York office. 

Since coming to New York Mr. Sat- 
terlee has been a member of the Loss 
Executives Association, serving two 
years as treasurer of that organization. 
He is a member of the Carolina Pond 
of the Blue Goose, for over 25 years 
and a past most loyal gander. ; 





Agents, Brokers Course 
To Open on September 5 


September 5 is announced by Dean 
Arthur C. Goerlich as the opening date 
of the regular course for agents and 
brokers conducted by the School of In- 
surance of the Insurance Society of New 
York. 

Classes will be held in downtown Man- 
hattan three times a week—Monday, 
Wednesday, and Friday—from 6:00 to 
8:00 P.M. Upon satisfactory comple- 
tion of the course, students will be cer- 
tified, enabling them to take the New 
York state examinations. The course 
carries a credit of ten points towards 
the school’s 30-point certificate, and is 
acceptable to the School of General 
Studies of Columbia University if the 
student desires to apply for transfer 
credit as a matriculated student in the 
School of General Studies. 

The same course will be given in 
Westchester, beginning later in Septem- 
ber, at the Battle Hill Junior High 
School. 

Registration for classes in New York 
and Westchester is being taken at the 
school’s office on the fourteenth floor of 
107 William Street. Further informa- 
tion may be obtained at that address 
from Educational Assistant Glenn D. 
Schwenker; telephone, DIgby 4-0410. 


GAB MOVES AT ELMIRA 

The Elmira, N. Y., branch office of 
the General Adjustment Bureau, for- 
merly located in the Hulett Building, 
has moved to a new location at 406 East 
Church Street. 


Springfield Changes 
(Continued from Page 1) 


spent three years as the New York City 
department’s rating engineer. He was 
elected resident secretary of the Spring- 
field Group at New York in 1946. 

Mr. Spalding is a graduate of Armour 





Arthur Johnson 


HARRY J. LANDEN 


Institute of Technology, Chicago, now 
known as Illinois Institute of Tech- 
nology, where he took a full four-year 
course in fire protection engineering. 
He was with the Illinois Inspection 
3ureau from 1931 to 1941, when he 
joined the U. S. Navy, rising in four 
and one-half years to rank of lieutenant 
commander. He joined the Springfield 
in January, 1946, as a fire prevention 
engineer, later being appointed chief 
engineer. 


Hanover Fire Statement 

The Hanover Fire of New York has 
issued its semi-annual financial state- 
ment showing admitted assets of $45,- 
291,855 on June 30, 1951. Policyholders’ 
surplus is 114,554,676 and reserve for un- 
earned premiums $21,594,169. The Han- 
over, which was established in 1852, has 
paid dividends each year since 1853. 





OVER 2,000 IN TEXAS ASS’N 

Drex G. Foreman, executive secretary, 
Texas Association of Insurance Agents, 
announces that on August 23 the 2,000th 
member was received and by that after- 
noon there were five more, a total of 
2,005. The George V. Kane & Co. 
Agency, Houston, was the  2,000th 
member. 


AMERICA FORE PROMOTIONS 


Kruger and Muller Assistant Managers 
of Metropolitan Dept. of Three Cos.; 

Schnorr Brokerage Superintendent 

Secretary Thomas D. Hughes of the 
America Fore Insurance Group has 
announced appointment of Robert A. 
Kruger and Ernest F. Muller as assis- 
tant managers of the metropolitan de- 
partment of the Continental, Fidelity- 
Phenix Fire and American Eagle Fire. 
They will assist in supervising opera- 
tions of the metropolitan and brokerage 
departments of the named America Fore 
Companies. 

Announcement is also made of ap- 
pointment of John Schnorr as superin- 
tendent, brokerage department, of all 
fire companies of the America Fore 
Group. 

Mr. Muller’s entire business career 
has been with America Fore and for 
a number of years he has been an 
underwriter in the Continental metro- 
politan department. 

Mr. Kruger had experience with other 
companies prior to joining America 
Fore. For several years he has been 
identified principally with the brokerage 
department of the Fidelity-Phenix. 

Mr. Schnorr has been with the Amer- 
ica Fore organization all of his business 
career and for many years has served 
as an examiner in the agency depart- 
ment. 


Fire Ass’n Names Judd 
And Hallman Fieldmen 


Conway D. Judd and Paul E. Hallman 
have been appointed fieldmen in_ the 
Maryland, D. C., and Delaware territory 
for the Fire Association and Reliance 
Insurance Companies in association with 
Special Agent John H. Beck. Mr. Judd 
attended the University of Pennsylvania, 
entering the insurance business in 1947, 
and has recently been in charge of casu- 
alty underwriting at the head office. 

Mr. Hallman, a graduate of Penn State 
College, has recently completed the 
field course of Fire Association’s training 
division and goes to the field direct from 
the automobile department of the head 
office at Philadelphia. 

Messrs. Judd and Hallman will make 
headquarters with John H. Beck, special 
agent in charge, at 1517-1518 Fidelity 
Building, Charles and Lexington Streets, 
Baltimore. 


Ohio Field Addition 


For Fire Association 


Rodger W. Gibson has been assigned 
to the staff of Resident Manager George 
L. Coates of the northeastern Ohio serv- 
ice office in Cleveland of the Fire Asso- 
ciation. Mr. Gibson, a graduate of Cor- 
nell University, has recently completed 
the field course of Fire Association’s 
training division at the head office in 
Philadelphia. Headquarters will be main- 
tained with Mr. Coates at 1506 Wil- 
liamson Building, Cleveland. 
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BLUE GOOSE ELECTS WISEMAN 


Named Grand Keeper in Close Contest 
With Murphy of New York; 1952 
Gathering at Dallas 

Robert L. Wiseman, first most loyal 
gander of the National Capital Pond at 
Washington, D. C., was elected grand 
keeper of the golden goose egg at the 
grand nest meeting of the Honorable 
Order of the Blue Goose, International, 
in Philadelphia last week. He won out 
in a close election contest with Wil- 
liam T. Murphy, deputy most loyal grand 
gander and past most loyal gander of 
New York City Pond. Mr. Wiseman is 
an independent adjuster, operating his 
own firm of Wiseman & Co. in Wash- 
ington. Mr. Murphy is executive assistant 
at the New York City headquarters of 
the General Adjustment Bureau. 

Mr. Wiseman spent his early years in 
insurance in New York City and Newark, 

J., with the General Adjustment Bu- 
reau. He was then assigned to Asbury 
Park in 1931 and four year later went 
to Washington. He left the GAB in 1945 
to enter the independent adjusting field. 
Mr. Wiseman has been in Blue Goose 
for over If years and was a past wielder 
of the Cnesapeake Pond before the Na- 
tional Capital Pond was formed. He at- 
tended the grand nest convention at 

Seattle two years ago and the gathering 
at French Lick, Ind., in 1950. He pre- 
ceded Mr. Murphy as deputy most loyal 
grand gander-at-large for Eastern states. 

The 1951 grand nest meeting will be 
held in Dallas, Tex., home city of the 
newly elected most loyal grand gander, 
Charles L. Beale. The 50th anniversary 
of Blue Goose will be celebrated in 1956 
at Milwaukee when Mr. Wiseman will be 
ending his term as most loyal grand 
gander, assuming the conventional order 
of promotions is maintained without un- 
forseen interruptions over the next five 
years. 

Most Loyal Grand Gander Paul M. 
Fell called the meeting to order in Phila- 
delphia last Wednesday morning and 
presided over the colorful opening cere- 
monies. Mayor Bernard Samuel of Phila- 
delphia, who welcomed the delegates, 
described the city’s modernized fire 
fighting resources and its fire prevention 
efforts. Ralph H. Alexander, deputy 
Pennsylvania insurance commissioner, 
welcomed the convention on behalf of 
the state government, and James Mc- 
Laughlin, most loyal gander of Penn 
Pond. extended greetings from the local 
organization. Joseph R. Knowlan, general 
chairman, and Mrs, Knowlan, chairman 
of the ladies committe, also greeted the 
assemblage. 

Mr. Knowlan is a past most loyal 
grand gander of Blue Goose and other 
past heads of the national fraternity 
from the East at the convention included 
Samuel A. Mehorter and Philip M. 
Winchester of New York City. 


Percy E. Brown Dies; 
N. Y. Fire Rating Org. 


Percy E. Brown of the staff of the 
New York City division of the New 
York Fire Insurance Rating Organiza- 
tion, died August 23, after a long illness. 
He was born March 15, 1881, in Boston, 
and had been in insurance nearly 50 
years. ; 

Mr. Brown went with the New York 
Fire Insurance Exchange on January 6, 
1902, where he served for years as as- 
sistant superintendent of the automatic 
sprinkler department and later as di- 
rector of personnel for the exchange. In 
that position he continued when the ex- 
change became the New York City divi- 
sion of the rating organization. 

Mr. Brown had been active in years 
gone by on many committees of the Na- 


tional Fire Protection Association and 
served as secretary of the New York 


City chapter for the entire period of its 
existence; then as secretary of the New 
York City committee for nearly 30 years. 
He is a past president of the Old Timers 
Association and of the 25 Year Club of 
the New York City division. 

Surviving are his son, George Merril 
Brown, and two daughters, Helen Alle- 
ger and Virginia Fay Brown. 





“Free Insurance” Brings 
Penalty to Detroit Office 


Provision of “free insurance” on home 
construction projects of large Detroit 
builders brought a Detroit agent a pen- 
alty during the past week and the case 


may be appealed to the courts, the 
agent’s counsel said. 

W. C. Conley, special Deputy Com- 
missioner, conducted a hearing at the 
department offices several weeks ago 
prior to Commissioner Joseph A. Na- 


varre’s assumption office as successor to 
David Forbes. 

Mr. Conley explained that it was de- 
termined at the hearing that the agent 
had provided binders on home construc- 


tion projects under way in large sub- 
division developments in the Detroit 
metropolitan area. Premium cost of 


these binders, it was determined, accord- 
ing to the Department spokesmen, were 
charged to promotion expense, the free 
coverage being provided as a means of 
acquiring insurance on the properties 
when they were sold on contract to in- 
dividual buyers. 

It was further determined, Mr. Conley 
said, that the agency had made commis- 
sion payments to unlicensed persons, 
presumably real estate agents. It was 
held that the free binders constituted re- 
bating within provisions of the insur- 
ance code and that the payments to un- 


National Fire Folder on 
Additional Extended Cover 


The National of Hartford Group has 
issued an attractive folder featuring the 
additional extended coverage which is 
now available for fire policyholders who 
also have the extended coverage endorse- 
ment. This completely illustrated folder 
shows in picture form the eight addi- 
tional hazards which are insured by the 
new coverage and also the seven risks 
insured by the original extended cover 
endorsement. 

The cartoons portray vividly the addi- 
tional insured risks of water damage 
caused by leakage or overflow of heating 
sytems, bursting of heating systems, 
vandalism and malicious mischief, dam- 
age to home or garage by one’s own 
car, glass breakage, damage from fall of 
trees, from ice, snow or freezing and 
from collapse of floors or walls. Newton 
C. Hawley is superintendent of the ad- 
vertising department of the National of 
Hartford Group. 





licensed persons violated the agency li- 
censing code section. 

Department officials indicated that a 
further investigation is to be made of 
the situation in the Detroit area as there 
have been rumors that other agencies 
have been guilty of similar practices. It 
is considered likely that further cita- 
tions will result. 
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KANSAS CITY F. & M. REPORT 


Net Earnings Show Gain for First Half 
Year; Premiums up 20%; Assets 
and Surplus Increase 
The Kansas City Fire & Marine re- 
ports net earnings of $106,656, before 
Federal income taxes, for the six 
month’s period ending June 30. This 
compares with $77,927 in the same period 


a year ago. After allowance for Fed- 
eral income taxes, net earnings amount 
to $72,354 on June 30 this year, against 


$71,813 on June 30, 1950. 

A record volume of $4,395,516 in pre- 
miums written was also reported by the 
company, as compared with $3,662,590 a 
year ago, or an increase of 20.01%. 
Losses, which are historically higher in 
the fire business the first half of the 
year, also reflected the inflationary trend 
of reconstruction and repairs, as well as 
the nationwide in \dequacy of the au- 


tomobile rate structure. “Increases in 
rates to overcome this situation are 
gradually being initiated,” Morton T. 


Jones, president of the company, said. 
Assets of the firm increased to $6,852,- 
076, against $6,789,855 at the close of 
1950. The bond portfolio was up $260,- 
264 to a total of $2,652,463, and common 


and preferred stocks were reported at 
$1,618,608 against $1,542,850 on Decem- 
ber 31. Cash was shown at $687,271 and 
the policyholders’ surplus at $2,683,787 
after payment of the semi-annual divi- 
dend of $50,000. This compared with 
$2,671,161 at the end of 1950. The un- 
earned premium reserve, however, de- 


creased from $2,505,804 on December 31 
to $2,369,332 on June 30, reflecting’ re- 
duction of one large account, according 
to the management. 


BEST’S FIRE, ~ MARINE REPORTS 
Book Presents Analytical Study of 
Financial Status and Operating 
Results of 650 Companies 


The Alfred M. Best Company, Inc. 
announces publication of the 5lst annual 
edition of Best’s Fire and Marine In- 
surance Reports. Copies are now ready 
for distribution. The 1950 figures in the 
financial and operating exhibits have 
been based on case estimates of out- 
standing losses. For easy comparison, 


figures formerly shown from 


statutory t 
1949 have been revised on 


1946 through 
a case basis. 

Best’s Fire and Marine Reports pre- 
sents an analytical study of the finan- 
cial status and operating results of 
stock, mutual, reciprocal, inter-insur- 
ance exchanges and Lloyds fire insurance 
organizations. There are separate re- 
ports on about 650 companies writing 
fire, marine and allied lines of insur- 
ance. Each report includes Best’s sum- 
mary opinion or rating. 

The 1951 edition of Best’s Fire and 
Marine Insurance Reports contains over 
1,000 pages of valuable data. Copies may 
be ordered as part of Best Company 
service from the home office of the 
Alfred M. Best Company at 75 Fulton 
Street, New York City; or from any of 
the branch offices in Atlanta, Chatta- 
nooga, Chicago, Cincinnati, Dallas, Bos- 
ton and Los Angeles. 


HOME F. & M. DIVIDEND 
The Home Fire & Marine of the Fire- 
man’s Fund Group has declared a quar- 
terly dividend of 40 cents a share, pay- 
able September 14 to stockholders of 
record September 4. 
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North America Gives Pointers On a 
Catastrophe Coverage for Big Risks 


The Insurance Company of North Amer- 
ica explains catastrophe coverage for large 
risks, which type of protection it has been 
advocating and supporting for more than 
a year, in an article in the company’s 
house organ, the North America Fieldman. 
Believing. that this coverage will bring 
back to the insurance market many lines 
now self-insured the North America says: 

\ manufacturer has fre plants located 
in five states. The largest is valued at 
$75,000,000, the smallest at $25,000,000, all 
five at $200,000,000. He is a self-insurer. 
His largest loss has been $250,000. Only 
a catastrophe could inflict a _ loss 
vreater than $500,000 on him, but the 
situations are such that even the largest 
catastrophe could not destroy more than 
a third of any of his plants. 

American Market Available 

He decides that he wants a catastrophe 
cover for $25,000,000 in excess of a first 
loss of $500,000. You can get that cover 
for him in the American market. 

Excess of loss insurance is a long step 
forward in the American insurance in- 
dustry. It can now be written in large 
amounts to cover properties in more 
than one state. American companies, by 
wining together, are providing a sub- 
stantial market for the catastrophe cov- 
erage of American self-insurers. 

The importance of this can be well 
appreciated by all insurance producers 
who have clients with catastrophe ex- 
posures. Defense needs are stepping up 
production. Increasing production will 
inevitably bring increasing need for 
catastrophe coverage. 

North America Companies have ap- 
plied for permission to write catastrophe 
coverage on an excess of loss basis in 
every state in the nation. 

Permitted in 29 States 


At present 29 states permit the writing 
of excess of loss insurance on property 
within their borders, subject to each 
state’s individual requirements. They are 
Arkansas, California, Colorado, Connecti- 
cut, Delaware, Illinois, Indiana, Iowa, 
Kansas, Kentucky, Massachusetts, Michi- 
gan, Minnesota, Missouri, Nebraska, 
Nevada, New Mexico, New Jersey, New 
York, North Dakota, Oklahoma, Pennsyl- 
vania, Rhode Island, South Dakota, 
Tennessee, Utah, Vermont, Wisconsin 
and Wyoming. We think that many 
other states will permit excess of loss 
coverage in the near future. 

This means that you have an American 
market for the catastrophe coverage of 
self-insuring clients in our leading in- 
dustrial states. 

Each excess of loss policy is individ- 
ually written, Its terms and its premium 
are arrived at in full agreement between 
the insured and the insurers with the 
producer acting as intermediary. In 
negotiating catastrophe coverage the in- 
termediary assumes the role of broker 
and presents the insured rather than the 
company. All catastrophe coverage lines 
are handled on a brokerage basis only. 

The elements of an excess of loss 
policy are very simple: 

1. It can be written for any self-insur- 
ing organization which is exposed to a 
catastrophic loss. 

2. The first loss to be covered by self- 
insurance must be substantially above 
the outside limits of maintenance losses, 
in most cases at least $100,000. 

3. It can cover any combination of 
perils agreed upon between the insured 
and insurers. 

4. It can be written for any amount, 
up to the full value of the properties 
covered. 

5. The premium is set by the nature ot 
the risk rather than by the amount of 
risk. Each premium is negotiated in- 
dividually. 


Steps in Procuring Coverage 


To obtain a catastrophe cover on an 
excess of loss basis for a self-insuring 


client, you take three steps: 

1. In addition to the usual underwrit- 
ing information, get (1) the authoritative 
values of the properties to be insured, 
(2) your client’s true loss history, (3) the 
figure your client will carry for a self- 
insured first loss and the top limit he 
desires, and (4) the approximate price 
he will pay for the protection. 

2. With this information in hand, select 
a leading company and discuss with it, 
informally, the availability of the market 
for the cover you want. 

3. When this has been determined, get 
a firm order for the cover from your 
client. 

Excess of loss insurance is not as 
difficult to arrange as you might think. 
Catastrophe coverage on an excess of 
loss basis is one more development by 
which American insurance keeps pace 
with the progress of American industry. 

North America presented a plan for 
catastrophe coverage to the meeting of 
the National Association of Insurance 
Commissioners in June, 1950, because we 
felt that self-insuring American in- 
dustries should not have to get their 
catastrophe insurance from non-admitted 
insurers, 

Other American companies supported 
our plan. In December, the committee on 
rates and regulations of the National 
Association of Insurance Commissioners 
reported to the Los Angeles meeting 
that the excess of loss plan met a 
legitimate need of American industry 
and that American insurance companies 
should be given an opportunity to write 
it. 

The prospect of the unexpected catas- 
trophe is always a nightmare for the 
self-insurer. Catastrophe coverage on an 
excess of loss basis is now a reality. 


New York Man Heads 
Ass’n of Fire Chiefs 


Rudolph H. Swanson of Jamestown, 
N. Y., was elected president of the 
International Association of Fire Chiefs 
at the annual meeting last week at 
Grand Rapids, Mich. He replaces John 
H. Alderson of Los Angeles. The as- 
sociation also elected George R. Mc- 
Alpine of Oklahoma City, and Henry 
G. Thomas of Hartford, Conn., as vice 
presidents. Daniel B. Tierney of Arling- 
ton, Mass., was reelected secretary- 
treasurer. The association voted to hold 
next year’s convention in Boston. 


Fireman’s Fund Names 


Clark Special in Oregon 

In the interest of augmented service 
to its producers in southwestern Oregon, 
Fireman’s Fund Group has announced 
the formation of a new territory meeting 
in Eugene under the supervision of Spe- 
cial Agent Jerome A. Clark. Mr. Clark 
will service agents of Fireman’s Fund 
and its affiliates located in the 15 south- 
western counties of Oregon. He will 
establish both his residence and a new 
business address in Eugene. 

Following his release from military 
service, Mr. Clark joined the Fireman’s 
Fund in 1946 at Portland, Ore. To pre- 
pare for his new responsibilities he at- 
tended special training courses at the 
head office of Fireman’s Fund in San 
Francisco and at Golden Gate College in 
that city. 


SAN ANTONIO AGENCY CHANGE 

The Jack Cage and Company Insur- 
ance Agency, San Antonio, Texas, has 
become the Gulledge and Gastring In- 
surance Agency. The members of the 
firm are O. Z. Gulledge who has been 
San Antonio manager for the agency 
and O. B. Gastring who has bought an 
interest in the agency. 


RENEWAL STAND SUSTAINED 


Missouri Agents Back Position of Asso- 
ciation That Companies Do Not 
Seek Renewals Direct 

A recently completed mail vote by 
members of the executive committee of 
the Missouri Association of Insurance 
Agents revealed unanimous support for 
the resolution condemning the practice 
of some insurance companies in solicit- 
ing policy renewals direct with the in- 
sured, B. G. Gregory of St. Louis, 
executive secretary of the association, 
has stated. 

In addition the heads of various local 
boards throughout Missouri and a num- 
ber of individual agents have also 
voiced their strong support of the reso- 
‘utions, which made particular reference 
to two companies. 

The resolution, as has been reported, 
stated that “the practice of some com- 
panies sending renewal notices direct 
to the insured on fire or casualty busi- 
ness, and including polio coverage, is 
unethical, and not in the best interest 
of the insurance business, and is not 
in the public interest.” 

Apparently, the Missouri insurance 
agents are willing to “talk the situation 
over” with representatives of the insur- 
ance companies provided, of course, that 
a solution entirely satisfactory to the 
agents and brokers of the state can be 
worked out. Probably, if an individual 
agent or broker is willing to have the 
company send out renewal notices direct 
to the insured, the officers and executive 
committee members of the Missouri As- 
sociation would have no objection, but 
they are opposed to the general practice 
of by-passing the agent or broker as a 
matter of course. 

Many agents and brokers have stated 
their policyholders are opposed to the 
practice of the company sending them 
notices direct. They prefer to follow 
their established custom of doing busi- 
ness direct with their personal agent 
or broker. One serious complaint that 
has been raised in some cases is that 
there have been instances in which a 
policyholder had paid the renewal pre- 
mium, yet later got a notice of cancel- 
lation direct from the insurance com- 
pany. 


Calls on Agents to Fight 


Govt. Program on “Security” 


Too many private citizens of this 
country are being misled into thinking 
that a paternalistic Government “which 
grows money on trees” can provide for 
all the ills and difficulties confronting us 
in the ordinary course of life, and that 
they, the private citizens, can relax from 
their efforts to secure their own future 
through private initiative and allow 
Uncle Sam to take care of them, said 
President Melvin J. Miller of the Na- 
tional Association of Insurance Agents, 
speaking before the annual convention of 
the Washington Association of Insurance 
Agents. “We are having inflicted on this 
country a philosophy of security in place 
of the philosophy of opportunity which 
made America great,” he stated. 

Although “we are on a perilous road,” 
Mr. Miller declared, “we are optimistic 
since we feel that the organized property 
insurance agents of America have enough 
potential strength to slow down and, with 
other private business, to stop this head- 
long rush down the road toward the 
economic twilight of private enterprise.” 

The NAIA president pointed out that 
success in any field depends on organiza- 
tion. Individual enthusiasm, integrity 
and effort are not enough. “From agents 
to bankers to labor unions,” he said, “all 
classes and interests are organized today. 
One by one they have to organize, first 
for protection, then for the promotion 
of their best interests, then for public 
service which is the only ultimate justifi- 
cation for their existence.” 

Mr. Miller asserted that in the insur- 
ance field “it has always been true that 
agents working together for common 
goals could accomplish much more to 
promote and protect their business than 
they could achieve as individuals, no 
matter how fine their intentions. 


New Home of Phoenix 


Approaching Completion 
The new home office building of the 
Phoenix -'Connecticut Group in Hart- 
ford, Conn., located at Woodland Street 
and Asylum Avenue, is expected to be 
completed in December or January. The 
principal office wing is 313 feet long, 
running parallel with Woodland Street, 
with the entrance approximately in the 
center. This wing has a depth of 95 
feet while a rear wing measures 175 
feet by 150 feet. The body of the build- 
ing follows Asylum Avenue. The ground 
floor area contains 52,300 square feet and 
the structure in its highest section in- 
cludes ground, mezzanine and_ three 
floors. 
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Getting the 
Additional 


Business ? 





Yes, there's more business 
to be had. And it’s all 
yours because it comes 
from your own customers. 
It’s the additional business 
that comes as present 
policy-holders increase 
their coverage to keep pace 
with today’s building costs. 
Our national advertising 
emphasizes the importance 
of bringing insurance cov- 
erage up to 195! values. 
Have you reviewed your 
customers’ policies with 
them lately? 
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A sealed bid sale of merchandise val- 
ued at approximately $100,000 was heid 
in Kansas City, August 24, as the climax 
to one phase of the operations of the 

Underwriters Salvage Co. in its work 
in the 1951 Kansas-Missouri flood. Dam- 
aged goods which were taken by the 
salvage operators and put back into good 
condition were on sale. 

The auction disposed of only part of 
the vast inventory of merchandise han- 
dled by the Underwriters Salvage staff 
on duty in Kansas City. In the two 
months after the flood waters began go- 
ing down, they were in constant touch 
with markets for these commodities, to 
mention a few: 

Lumber, chemicals, insulation, cloth- 
ing, grain, hardware, appliances, tractor 
parts, paper products, furniture, auto ac- 
cessories, food stuffs, soaps, rugs, and 
chinaware. 

The job of the Underwriters Salvage 
Co. staff in the Kansas City area was to 
take flood-damaged goods and get them 
cleaned up, or to dispose of them in 
such a way as to afford maximum sal- 
vage value to the owners. 





a 


Service of Capital Stock Companies 


Underwriters Salvage Coe, 1s 2 service 
of the capital stock insurance companies 
to their agents and assureds. The com- 
pany has had long and varied experi- 
ence in salvaging operations and is 
equipped to take damaged stocks and 
work miracles with them. 

The salvage firm’s office in Chicago is 
headed by M. 3rownlow, vice presi- 
dent and general manager. John M. 
Nuckols, executive secretary of the In- 
surance Agents Association of Kansas 
City, called Mr. Brownlow, Friday, July 
13, when the flood tide rolled into Kan- 
sas City’s industrial areas. He suggested 
that a crew be sent to help out assureds 
with their uninsured losses. Thinking 
the proposition over, Mr. Brownlow had 
several representatives in Kansas City 
the following Thursday, and for a pe- 
riod of two months after the flood a 
staff of ten men worked virtually night 
and day, and have really pulled some rab- 
bits out of hats. 

The major work at first was advising 
on uninsured losses, and many merchants 
in the flood area have cause to be for- 
ever thankful to the capital stock insur- 
ance industry. Firms who feared they 
would take as much as a 90% loss on 
stocks were enabled, through the work 
of Underwriters Salvage, to realize as 
much as a 50 or 60% saving. 


10,000 Loaded Railroad Cars 


As the flood waters went down, an- 
other task faced the salvage operators: 
there were about 10,000 loaded railroad 
cars in the Kansas City yards which had 
been under water. Most of the stocks 
in the cars were insured urder marine 
transportation policies. As orders came 
down from companies with goods in the 
Kansas City yards, Underwriters Salvage 

men went in with adjusters, opened the 
j cars, checked contents, and then tried to 
} figure out what to do. 

Several thousand cars held grain on 
the way to market. It had been soaked 
for days on end, and was no longer fit 
for human consumption. In the tightly 
closed box cars, the wet grain began to 
swell, and many of the cars were gro- 
tesquely bulged. It took four men to get 
the doors open on the cars, and often 
the contents would foam out the open- 


operant 











Underwriters Salvage Co. Reduced 


Greatly Kansas City Flood Losses 
By Harry P. Bouck 


ing. The smell was overpowering. Un- 
derwriters Salvage took samples of the 
various cars, and the carloads were of- 
fered for sale to feed manufacturing 
firms and to distillers, who would make 
alcohol from it. 

Also affected were storage facilities 
for grain brought to market, as many 
elevators were badly damaged by flood 
water and consequent swelling of the 
grain. 

Disposal of grain provided the biggest 
headache for the salvage people, but an- 
other problem involved several carloads 
of wool—all wet. Fast action was re- 
quired to save this cargo, so the wool 
was loaded into 60. trucks and taken to 
Boston. It had to be kept wet, so every 
100 miles the truckers stopped to hose it 
down. At Boston a _ renovation firm 
washed and reworked the wool. Improp- 
erly handled, it would have been worth 
nothing, but as it is, figuring in the 
trucking and labor costs, etc., the loss 
was cut to about 50%. Allowed to dry, 
the wool would have lost in its tensile 
strength and been useless. This opera- 
tion was supervised by Tom Crowley of 
Wagener & Glidden, Detroit. 

A merchant with a considerable stock 
of wet leather cowboy boots was helped 
by the Underwriters Salvage, who 
packed the boots tightly with newspaper, 
dried, and then washed them carefully. 

Other cargoes saved by prompt action 
included anti-freeze, Spry, canned goods, 
appliances, hardware, etc. The canned 
goods were corroded by flood waters, 
and had to be rebuffed, cleaned and re- 
labeled, which is an expensive operation. 


Acid in Water a Handicap 


A factor making the salvage job more 
difficult was the presence of acid in the 
flood water. A laundry in the area had 
had 1,000 bundles under water, and as 
they were unpacked, the cloth just fell 
to pieces. A test was run on the water 
and it was found to be a 10% acid solu- 
tion. The theory was that a big tank of 
acid upset and emptied into the water. 

Lloyd McNally, who has been in charge 
of the Kansas City salvage operations, 
said it would be impossible to estimate 
what saving had been realized through 
the efforts of his company. Many busi- 
ness firms who saw potential 100% losses 
whittled to half or better will testify that 
it is mighty hard to put a mere mone- 
tary value on such a service. 

Serving in the Kansas City area in 
addition to General Manager Brownlow, 
who made three trips from Chicago to 
superintend the operations, and Mr. Mc- 
Nally, are Charles L. Bullamore, Frank 
Hunt, Paul Harrison, Frank Krewer, 
William Ossman, Norman Ossman, John 
Barouski, Walter Mogensen, and John 
McGregor, secretary-treasurer of the 
company. In addition, J. B. Shellnut of 
Louisville was called from retirement to 
help out. The experience he gained in 
the Ohio River flood of 1937 was of con- 
siderable assistance. 


FIELD CHANGES IN TEXAS 

John H. Nabors, Houston, Texas, spe- 
cial agent of the Insurance Co. of North 
America for east Texas, has resigned 
to enter local agency work in Winsboro, 
Texas. He has been succeeded in Hous- 
ton by James A. Nicholson, CPCU, who 
has been with the Dallas, Texas, serv- 


ice office of the Insurance Co. of North 
America. 








110 Fulton St., New York 38 - 


SILAS R. FRANZ CO. 


INLAND MARINE REPORTS, SURVEYS and 
PERSONAL PROPERTY APPRAISALS 


ail, 







WoOrth 4-6141 

















TO OPEN DALLAS BRANCH 


State Farm Automobile Extending Plan 
of Decentralization; for Service, 
Not Production 
Completion of plans for a new Texas 
branch office for the State Farm Mu- 
tual Automobile Insurance Co. has been 
announced by Edward B. Rust, vice 
president. The office will be located in 
Dallas, where the company has leased 
25,500 square feet of space in a new 
building now under construction. Pres- 
ent plans call for the offices to be ready 
for occupancy early in October. The 
State Farm Mutual Automobile now in- 
sures more than 1,900,000 automobiles. 

Its home office is in Bloomington, II. 

Opening of the Texas branch office in 
Dallas marks another milestone in State 
Farm Mutual’s decentralization pro- 
gram. State Farm’s branch offices are 
devoted to the servicing of new and 
renewal business, and are not produc- 
tion or sales office. Each unit handles 
underwriting of business, policywriting, 
billing, premium collection, and adjust- 
ment of claims in its geographical area. 

Approximately half of State Farm 
Mutual’s total business is now handled 
through its branches, located in Berke- 
ley, Calif.; Lincoln, Neb.; St. Paul, 
Minn., and Marshall, Mich. Contracts 
have also been let for a new unit to be 
located in Charlottesville, Va. 


J. E. Henry Vice President 
Of Allstate at Chicago 


Joseph E. Henry, resident manager of 
the Allstate Insurance Co.’s Chicago 
branch office, has been appointed to the 
newly created position of resident.vice 
president and Midwest zone manager. 
In the new post, Mr. Henry will be 
responsible for the general administra- 
tion of the company’s branch offices in 
Chicago, Detroit, Indianapolis, Kansas 
City and Milwaukee. 

John H. McGillen, resident manager 
of Allstate’s metropolitan New York 
office, has been appointed to succeed 
Mr. Henry as resident manager of the 
Chicago branch. 

A graduate of Loyola University, Chi- 
cago, Mr. Henry has been with Allstate 
since 1937 and was formerly assistant 
vice president and resident manager of 
the Detroit branch. Prior to his asso- 
ciation with the auto insurance sub- 
sidiary of Sears, Roebuck & Co., he 
practiced law in Chicago for five years 
and was connected with the FBI. He 
served as a major in the United States 
Army during World War 


BRIDGES ON BARGE LOSS 

R. E. Bridges of Neare Gibbs & Co., 
marine underwriters of Cincinnati, has 
been in Minneapolis to assist in floating 
a barge of coal which broke from its 
moorings four months ago and came to 
rest on the brink of the Ford dam across 
the Mississippi River. Most of the coal 
had to be removed before the barge 
could be floated and the coal will be 
salvaged. It is expected the damage to 
the dam will be considerable and Army 
engineers will determine this. 


KENTUCKY AGENTS’ CHANGE 

The Kentucky Association of Insur- 
ance Agents at a meeting of its execu- 
tive committee in Louisville on August 
13, decided that the annual meeting of 
the association on November 12 and 13, 
would be held at the Seelbach Hotel, 
Louisville, rather than at Kentucky Ho- 
tel as originally planned. 


GUATEMALAN AGENT HERE 





Manager of Large Agency Says Insur- 
ance Volume Is Increasing; Repre- 
sents AIU Companies 
Roberto Ellezingue, manager of Com- 
ercial Aseguaradora, S.A., American 
International Underwriter’s agent in 
Guatemala said, on his first visit to New 
York last week, that people in his coun- 
try are becoming more insurance-minded 
and that insurance volume is increasing 

rapidly. 

AIU manages the foreign business of 

11 American stock insurance companies, 
and the Comercial Aseguradora is agent 
for two of them, the Hanover Fire and 
the Commercial of Newark, writing fire, 
casualty and marine. The company is 
also agent for the United States Life 
Insurance Company in Guatemala. 
Mr. Ellezingue said there are two na- 
tional companies writing insurance in 
Guatemala and a third is now being 
formed. There are about 20 foreign 
companies entered. ‘He said that Guate- 
mala is keeping pace with the trend in 
Latin America towards national insur- 
ance and a law his been proposed, re- 
stricting operations of foreign companies 
and also controlling reserves and invest- 
ments. 

Mr. Ellezingue said the Comercial 
Aseguradora, S.A. opened its doors for 
business in 1947 and is now the second 


largest agency in Guatemala. Their 
largest portfolio is fire insurance on 


commercial risks. 


Ship Requisition Risks 
Are Now Being Covered 


Protection against loss of vessel earn- 
ings resulting from requisition of a ship 
by the Government is now offered by 
London Lloyd's. The policy also covers 
marine risks, disabilities and war risks 
The policies are reported as being writ- 
ten for periods of three months with a 
premium charge of 14% to provide full 
coverage. Tanker owners are said to be 
the principal prospects for this coverage 


Standards Issued for 
Safe Storage of Furs 


The National Board of Fire Under- 
writers has issued a 15-page booklet on 
Standards for Fur Storage, as recom- 
mended by the National Fire Protection 
Association. These safety recommenda- 
tions deal with vaults for fur storage, 
vault operation, building construction, 
building hazards and operation and pro- 
tection of ase: 


Cobaugh Asst. Personnel 


Mgr. of Fireman’s Fund 


William B. Cobaugh has been named 
assist ant personnel manager of the Fire- 
man’s Fund. He will make his head- 
quarters in the head office of Fireman’s 
Fund in San Francisco where he will be 
associated with Personnel Manager 
Gordon Arter. 

Mr. Cobaugh is a native of Harrisburg, 
Pa. He attended Pennsylvania State and 
has specialized in personnel administra- 
tion for the past nine years. He has 
been on temporary assignment with 
Fireman’s Fund for the past seven 
months, during which time he worked on 
a special job evaluation study. 


AGRICULTURAL DIVIDEND 
The Agricultural of Watertown, N. Y., 
has declared a dividend of 75 cents a 
share, payable October 1 to stockholders 
of record September 15. 
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Okla. Judge Quashes 
Petition for Mandamus 


AUTO RATE MATTER IN COURT 
Insurance Board Expected to Reach 
Decision Between September 4 and 10 
on National Bureau Filing 
Judge Clarence Mills of the Oklahoma 
District Court at Oklahoma City on Au- 
gust 27 summarily dismissed the petition 
of Representative Robert Cunningham 
of Oklahoma City for a writ of man- 
damus to compel the company members 
of the National Bureau of Casualty Un- 
derwriters to produce all their financial 
records and verify the bureau’s request 
of automobile liability rate increases. 
The increases, which embody 27.9% 
for private passenger property damage 
and 28.3% for commercial car property 
damage rates, will go into effect auto- 
matically on September 10 unless action 
is taken, and the State Insurance Board 
has granted both parties to the argu- 
ment until September 4 for filing briefs. 
It is believed, therefore, that the De- 
partment will announce its decision be- 
tween September 4 and September 10. 
No change in bodily injury rates in the 
state is requested. 
Sought to Force Production 
of Records 


Mr. Cunningham filed the action on 
\ugust 17, asking the court to direct the 
State Insurance Board to order compa- 
nies, advisory and rating organizations 
to produce their records and obtained 
an alternative writ of mandamus which 
the court has now dissolved. 

Meanwhile, hearings were held by the 
Insurance Board on August 20 and 21 
when James B. Donovan, general coun- 
sel, represented the National Bureau and 
Assistant Attorney General Hansen ap- 
peared for the Insurance Department. 
Mr. Donovan stated at that time that 
the records Mr. Cunningham demanded 
would fill 100 freight cars and that to 
meet such a demand would bring the op- 
erations of the insurance companies to a 
halt. Mr. Donovan stated that the bu- 
reau had produced all pertinent informa- 
tion at the rate hearing and is willing 
to provide any other information de- 
sired, 

Mr. Donovan pointed out that com- 
plete information is available in the de- 
tailed annual reports made by the com- 
panies. He also stressed the fact that 
board is not required to approve of the 
filing and that under the Oklahoma law, 
based on subsequent disapproval of fil- 
ings, the new rates will go into effect 
unless the board decrees otherwise. 


More Companies Join Bureau 

Effective August 15, the executive 
committee of the National Bureau of 
Casualty Underwriters elected the St: a 
ard Marine Insurance Company, Ltd., 
membership in the National Bureau. 

Effective September 1, the executive 
committee has elected to bureau mem- 
bership the Automobile Insurance Co 
of Hartford, Century Insurance Co., 
Iowa Fire Insurance Co., Michigan Fire 
& Marine Insurance Co. and Standard 
Fire Insurance Co. One hundred and 
twenty-four companies will comprise the 
National Bureau membership as of Sep- 
tember 1. 


GEORGIA AUTO RATES REVISED 

The National Bureau of Casualty Un- 
derwriters announces revised automobile 
liability rates for Georgia. On private 
passenger cars, bodily injury rates are 
increased 11.1% and property damage 
rates are up 19.0%. There is no change 
in the rates on commercial vehicles. 


Tuchbreiter Chairman for 
Commissioners in 1952 


» 





ROY TUCHBREITER 


Illinois Insurance Director J. Edward 
Day announced that Roy Tuchbreiter, 
president of the Continental Casualty 
Co. and Continental Assurance Co. of 
Chicago, has accepted appointment as 
general chairman of the June, 1952, con- 


Guardian Life Will Enter 
Personal A. & H. Field 


The Guardian Life Insurance Co. of 
America has decided to enter the per- 
sonal accident and health field, President 
James A McLain announces. 

In making the announcement, Mr. 
McLain stated that no decision has been 
reached as to the effective date of the 
program or the type of personal cover- 
age that will be offered. “We hope to 
add to our home office staff key person- 
nel experienced in administering an ac- 
cident and health program,” he said 
“and feel that they should be given a 
voice in planning the program.” 

The Guardian Life currently issues 
ordinary life insurance through 67 
branch offices and is licensed in all 48 
states and the District of Columbia. 


Pittsburgh Women to Meet 


The Insurance Women of Pittsburgh 
will begin its fall season September 4 
with a meeting at the Congress of Clubs 
at 6:30. Margaret Scanlon, president, 
will preside. 

One of the highlights of the meeting 
will be a report of the delegates of 
the National Association of Insurance 
Women’s convention at Houston, Tex. 
Heidi Wehrman, program chairman, will 
present a film on I.B.M. electric type- 
writers. 





vention of the National Association of 
Insurance Commissioners to be held at 
the Stevens Hotel in Chicago. Neil Rus- 
sell, manager of the Inter-Insurance Ex- 
change of the Chicago Motor Club, will 
be co-chairman. 

Selection of the general committee and 
of working committees on entertainment, 
housing and service, reception and reg- 
istration and publicity are under way. 
Particular attention will be given to the 
details of housing arrangements so as 
to avoid delays or inconvenience for 
those attending the convention. 
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MeNutt Will Address 
CPCU at Los Angeles 


CONFERMENT MEETING PLANNED 


Pacific Chapter to Hear Former High 
Commissioner to Philippines Speak 
on “American Insurance Abroad” 


Paul V. McNutt, former High Com- 
missioner and first U. S. Ambassador 
to the Philippines, will be keynote 
speaker at the eighth annual conferment 
ceremonies of the Pacific Chapter of the 
Society of Chartered Property Casualty 
Underwriters, it is announced by B. 
McManus, Jr., president. 

Mr. McNutt, who is going to Los 
Angeles especially to take part in the 
Pacific Chapter’s annual all - industry 
luncheon and conferment, planned for 
Thursday, September 27, in the Balti- 
more Hotel Bowl, will speak on the topic 
“American Insurance Abroad.” He is 
general counsel and director of Ameri- 
can International Underwriters, United 
ates Life of New York, American 
International Assurance Co., Ltd., Hong 
Kong, and chairman of the board of 
Philippine - American Life, Manila. 

Prior to his recent association with 
the insurance industry he was dean of 
Indiana University’s School of Law 
(1925-33), Governor of Indiana (1933- 
37), and chairman of the U. S. War 
Manpower Commission (1942-45). 


Stout Heads All-Industry Committee 


Edward F. Stout, General Petroleum 
Co., Los Angeles, is chairman of the 
luncheon all - industry committee. Other 
chairmen serving with Mr. Stout on the 
all-industry luncheon committee in- 
clude: Edgar H. Donaldson (Paul H. 
Talbert Co.), ticket sales and promotion; 


Robert McWilliams (attorney), special 
guests’ tables; ‘Charles E. Jacobs 


(broker), seating and ushering; John J. 
Adair (Founders Insurance Co.), de- 
signee arangements, and Walter E. 
Winebrenner (American International 
Underwriters, Inc.) and Donald E. 
Walker (Phoenix - Connecticut Group), 
publicity. 

Climax of the Los Angeles luncheon 
will be conferment of the designation 
Chartered Property ‘Casualty Under- 
writer upon ten designees. They are: 
James G. Evans, Roy E. Olander Agen- 
cy; Charles H. Gallion, Orange County 
Insurance Agency; John H. S. Tamieson, 
ee ees Mutu: il Casualty Co.; John 

Kelly, owner of agency; ‘Chz irles Allen 
oe. National Surety Corp.: Robert 
C. Peacock, Roy W. Peacock & Son; 
Harold H. Starr, Starr & Kraft; John 
Richard Stephens, the Green-Campbell 
Co.; Leon Elster, Elster & Co.; and 
Paul Trimmier, Jr., Pacific Fire Insur- 
ance Co, 


COUNSEL REELECT APPLEMAN 


Federation Also Reelects Robison; 
Mitchell Succeeds Hollander as Sec- 
retary; 1952 Meeting in Chicago 

John Alan Appleman, Urbana, Ill., was 
reelected president of the Federation of 
Insurance Counsel at its annual meeting 
at the Sheraton Hotel, Chicago, August 
23 - 27. Charles B. Robison, Chicago, was 
reelected executive vice president and 
is in line for the presidency next year. 
William Wright Mitchell, Memphis, 
Tenn., who has been a vice president, 
was elected secretary-treasurer, succeed- 
ing S. M. Hollander, Newark, N. J 

Following are the new vice presidents: 
Gordon W. Forbes, Regina, Saskatche- 
wan; Cody Fowler, Tampa, Fla.; Wil- 


liam Prickett, Wilmington, Del.; "Major 
T. Bell, Beaumont, Tex.; Robert Cc; 
Handwerk, Washington, D. C.; Henry 


M. Gallagher, Mankato, Minn. 

Elected to the board of governors 
were: William E. Mooney, Omaha, Neb.; 
Judge Dwight ‘Campbell, Aberdeen, 
S. D., and C. Georgetta, Reno, Nev. 

The 1952 meeting of the federation 
will be held August 25-27, also at the 
Sheraton Hotel in Chicago. 
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Compensation Benefits 
Sought for Farm Labor 


ACTION URGED IN MINNESOTA 


Industrial Commission Asks Legislative 
Interim Study Committee to Consider 
Question; Proposes Other Changes 


A Minnesota state legislative interim 
study committee has been urged by the 
State Industrial Commission to consider 
extending benefits of the state work- 
men’s compensation law to farm la- 
borers. 

Noting that farm accidents have been 
running close to 50,000 a year, the com- 
mission expressed belief that something 
should be done to provide protection for 
farm. workers. The great increase of 
machinery on farms was cited as a 
substantial factor in the large number 
of accidents. 

The proposal was taken under con- 
sideration by the study committee, which 
is headed by Senator Milton Lightner of 
St. Fault. 


Laws Cover 700,000 Workers 


Minnesota workmen’s compensation 
laws now cover an estimated total of 
700,000 workers. 

The State Industrial Commission also 
recommended modification of one sec- 
tion of the law relating to change of 
phy sicians by an injured employe. 

‘This has been one of the most diffi- 
cult sections of the law to administer, 
the commission said in a memorandum 
to the study committee. “The employe 
is allowed to select his own physician in 
the first instance, but hereafter must ob- 
tain either consent of the insurer or an 
order of the commission therefor. 

“This is quite confusing and causes 
delay. One suggestion has been made 
that the employe be permitted to make 
one change of doctor on his own voli- 
tion, and thereafter only on petition.” 


Proposes Change in Section 

Also suggesting a change in the medi- 

cal and surgical treatment section of the 
law, the commission proposed an amend- 
ment to require continuing treatment for 
any length of time sufficient to relieve 
the worker from effects of the injury. _ 

In cases of illegal employment ot 
minors in industry, the commission rec- 
ommended that the study group consider 
requiring payment of double or triple 
compensation to such injured minors. 

Another commission proposal was for 
stiffer penalties for failure of employers 
to insure. 

The commission further urged that 
consideration be given to paying perma- 
nent total disability during such disabil- 
ity or until death. “This may not seem 
so important,” the commission said, 
“since permanent total disability now 
pays up to $18,000 and at the rate of 
$32 per week there perhaps would not 
be very many who would outlive the 


$18,000.” - 
DAVIS RESIGNS AS TREASURER 


Emerson Davis, head of the Emerson 
Davis Agency, Dallas, Tex., has resigned 
as treasurer of the International Asso- 
ciation of Accident & Health Underwrit- 
ers because of illness. He is suffering 
from arthritis and has been spending 
considerable time at Marlin Springs, 
Tex., where he has been undergoing 
special treatment. His agency observed 
its tenth anniversary last month, 


NAMED BY AMERICAN FARMERS 

Charles H. Halsey has been elected 
second vice president and R. V. Lennen 
assistant secretary of American Farm- 
ers Mutual Insurance, whose executive 
offices are in Decatur, Ill. Announce- 
ment was made in Chicago by President 
H. G. Kemper. 


BUYS BUILDING IN HOUSTON 

Texas Employers Insurance Co. of 
Los Angeles, has purchased a two-story 
office building at Houston, Tex., to 
house its southwest headquarters staff. 
The southwest department of the com- 
pany embraces the states of Texas, 
Louisiana, Mississippi and Oklahoma. 


MALONEY ALLOWS RATE RISE 


Workmen’s Compensation Rates in 
California Increased 3.2% Because of 
Legislation Increasing Benefits 

Insurance Commissioner John R. Ma- 
loney of California has handed down his 
decision and order in the California In- 
spection Bureau’s proposed increase in 
minimum premium rates for outstanding 
workmen’s compensation insurance poli- 
cies and proposed amendment, adoption 
and repeal of rules and regulations and 
minimum premium rates for new and 
renewal workmen's compensation insur- 
ance policies. In it, he grants a 3.2% 
increase for policies effective prior to 
and outstanding as of October 1 and 
amending and modifying Section 2350 of 
the administrative code for new and 
renewable compensation policies with a 
normal inception date falling on or after 
October 1. 

Commissioner Maloney said that the 
whole matter comes under three divi- 
sions: rhe Fe for general revision of 
rates, classification and rules applicable 
to new and renewal policies with incep- 
tion date of October 1; proposal to in- 
crease minimum rates applicable to poli- 
cies outstanding on October 1 by 3.2% 
because of legislation increasing benefits 
to injured workmen; proposal to adopt 
an interstate experience rating proce- 
dure providing for the prospective ex- 
perience rating of workmen’s compen- 
sation risks on an interstate basis. 

The 3.2% increase does not apply to 
pneumoconiosis surcharge rates. In his 
finding and conclusions, Mr. Maloney 
holds that the aircraft industry is not 
entitled to treatment different from any 
other industry. 

The decision was made following hear- 
ings in Los Angeles and San Francisco 
dealing with the proposals of the Cali- 
fornia Inspection Rating Bureau. 


Probe Premium Gradation 
For Boiler and Machinery 


The proposed revision in premium 
gradation for boiler and machinery in- 
surance was discussed last week at a 
meeting at the National Bureau of Casu- 
alty Underwriters with representatives 
of the National Association of Insurance 
Brokers, National Association of Casu- 
alty & Surety Agents and National As- 
sociation of Insurance Agents. No action 
was taken. 

BROWER GOES TO INDIANA 

After being elected as a candidate in 
the Democratic primary at Louisville, 
Ky., early in August for the post of 
Alderman, Robert J. Brower advised 
the party that he would not be available, 
as a result of his having been transferred 
from Louisville to Lafayette, Ind., by 
the Ohio Casualty Insurance Co. His 
home is at Hagerstown, Ind. Mr. 
Brower, an adjuster, has been succeeded 
in the Louisville office of Ohio Casu- 
alty, by Joe Dean, formerly with the 
claims department of the Louisville 
Railway Co. 


SIAN 





EASTERN CASUALTY COMPANY 


Health Insurance Plan 


Of Greater New York 


The Health Insurance Plan of Greater 
New York is currently providing com- 
prehensive medical care to more than 
280,000 persons in the metropolitan area. 
When it was first organized, HIP con- 
centrated on insuring municipal employ- 
es, such as school teachers and employes 
of the Board of Transportation. In 1947 
the City authorities, after an analysis 
of the leading voluntary health insur- 
ance plans, gave their approval to HIP. 
The city also agreed to pay half the 
premiums for all its employes and their 
families. 

During the past few years, the demand 
for admission by other groups of em- 
ployes has been pronounced, and at the 
present time, approximately 200 business 
and industrial organizations as well as 
administrative employes of the staffs of 
the United Nations, and of the Title 
Guarantee and Trust ‘Company, 35,000 
school teachers and their families, 13,- 
000 firemen and their families, more 
than 70,000 Board of Transportation 
employes and their dependents as well as 
others in various fields of enterprise, 
are enrolled in HIP. 

Medical services are rendered by 950 
general physicians and specialists or- 
ganized throughout the five New York 
boroughs. Each medical group consists 
of family doctors and specialists cover- 
ing all twelve basic fields of medicine 
and surgery. 

Under HIP’s provisions, the employer 
and the employe each pay half of the 
premium. The total cost for one person 
amounts to less than teffcents per day. 





Loyola Inaugurates Course; 


Breen Teaching Staff Head 

Loyola University, Chicago, will in- 
augurate a complete course for insur- 
ance buyers and sellers next month, the 
Reverend John ‘C. Malloy, S.J., acting 
dean of Loyola’s evening school divi- 
sion, announces. John .M. Breen, vice 
president of Lumbermens Mutual Cas- 
ualty Co., will head the teaching staff. 
The Loyola course will be conducted 
every Wednesday beginning October 3 
at 6:30 p.m. Registration will be ac- 
cepted September 26, 27, and 28. 

Mr. Breen is a graduate of Illinois and 
Notre Dame Universities and of the 
John Marshall Law School. Author of 
several insurance books, he is one of the 
incorporators of the American Institute 
for Property & Liability Underwriters. 


OHIO AUTO LAW EFFECTIVE 

Ohio’s new automobile accident law 
went into effect last week. Any driver 
involved in an accident must stop and 
make an effort to notify the owner or 
tenant of property along the highway 
which has been damaged in the accident 
and if he is unable to find the owner, 
he must report to the sheriff of the 
county within 24 hours. Violators are 
subject to a fine of $100 or 30 days in 
jail or both. 
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HENDERSON TO HOME OFFICE 


Employers Re. Transfers Him From Chi- 
cago to Take Charge of Liability and 
Compensation; Fee Succeeds Him 

Vice President B. H. Henderson of 
the Employers Reinsurance Corp., who 
has been manager of the Chicago office, 
will be transferred to the home office 
at Kansas City to take charge of liability 
and compensation lines under Executive 
Vice President Frank P. Proper, effec- 
tive September 15. Succeeding Mr. 
Henderson as head of the Chicago office 
will be Assistant Secretary William T. 
Fee, who has been his assistant since 
1948. 

Mr. Henderson, who has been vice 
president and director of the company 
for the past five years, was graduated 
at Ellsworth College, iowa Falls, and 
served in naval aviation in World War 
I. After studying law, he went with 
the claims department of the old Fed- 
eral Surety in 1925. In 1931 he joined 
Employers Re. assigned to the Chicago 
office. Since 1932 he has been in charge 
of the Chicago office which supervises 
the company’s business in Illinois, In- 
diana, Michigan and Wisconsin. 

Mr. Fee, president of the Casualty 
Underwriters Association of Chicago, 
was graduated from Lafayette College, 
Easton, Pa. From 1936 to 1948, except 
for two years in the Navy, he was with 
the Zurich, where most of his experi- 
ence was in underwriting. He studied 
law in off hours and was graduated 
at Kent College of Law in 1942. He 
later joined Employers Reinsurance and 
was elected assistant secretary last 
January. 


FRENCH JOINS SPRINGFIELD 


Named Supervisor of New York City 
Branch Office Loss Prevention Dept.; 
Well-known Safety Engineer 

Donald E. French, safety engineer with 
a prominent New York casualty com- 
pany since 1941, has joined the Spring- 
field Fire & Marine and the New Eng- 
land Insurance Co. as supervisor of the 
companies’ New York City branch office 
loss prevention department. 

Mr. French has studied at Prince- 
ton University and at Bowling Green 


State University and is now studying 
industrial engineering nights at New 
York University. A native of New 
York, Mr. French was graduated in 


1940 from Memorial High School, West 
New York, N. J., and is a veteran of 


more than three years Navy service 
during World War II. 
fe has attended several Insurance 


Society courses and seminars sponsored 
by the Association of Casualty & Sure- 
ty Companies and by the Center for 
Safety Education. He is a member of 
Alpha Chapter, Kappa Mu_ Epsilon, 
honorary mathematics fraternity. 


STUDY OKLAHOMA COMP. RATES 

Preliminary steps toward an independ- 
ent investigation of workmen’ s compen- 
sation insurance rates in Oklahoma were 
taken August 24 ‘by the executive com- 
mittee of the Oklahoma State Legisla- 
tive ‘Council. The legislative study 
group’ s insurance committee was directed 
to inquire into the possibility of em- 
ploying an actuary to make a thorough 
investigation of the matter. The com- 
mittee was instructed to report back on 
the cost of such a study. 


PERKINS GOES TO DALLAS 

William H. Perkins, Jr. has been 
named manager of the accident and 
health branch office in Dallas, Tex., of 
Continental Casualty Co. Mr. Perkins 
comes to Dallas from Springfield, Ill. 
where he is agency supervisor for Con- 
tinental. He has been with the company 
since February, 1949. 


DIVIDEND FOR AMERICAN RE. 

Directors of the American Re-Insur- 
ance Co. have declared a dividend of 
30 cents a share, payable September 14 
to stockholders of record September 4. 
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D. G. FENELON’S NEW POST 


Joins Service Review, Inc. in an Execu- 
tive pen fy Started Inspection 
gency Career in 1924 

David G. Pansies, well known in the 
inspection agency field, will join Serv- 
ice Review, Inc. effective September 4 
in an executive capacity. Mr. Fenelon 
will be active in pe oe work for all ter- 





FENELON 


DAVID G. 


ritories covered by Service Review, Inc. 
and will make his headquarters in the 
Newark office at 45 Branford Place. 
From there he will also give close at- 
tention to an expansion of the corpora- 
tion’s operational facilities in the state 
of New Jersey. 

Mr. Fenelon was formerly with Hoop- 
er- Holmes Bureau, Inc., having started 
as an inspector over 27 years ago in its 
New York office. Later he was made 
a salesman and then became supervisor 
of sales. For the past six years he has 
served as a home office supervisor. At 
the time of his recent resignation from 
Hooper-Holmes Bureau Mr. Fenelon 
was president of its 25 Year Club, com- 
posed of employes who have given a 
quarter of a century of service. 

Mr. Fenelon’s insurance affiliations in- 
clude the Casualty & Surety Club of 
New York, Accident & Health Club of 
New York, Insurance Society of New 
York and Drug & Chemical Club. He 
has also been active for many years in 
American Legion circles, having served 
successively as post commander, county 
commander and vice commander of the 
Department of New Jersey as well as 
on several national committees. 

Mr. Fenelon lives in Avon by the 
Sea, N. J., where he is president of 


the Men’s Club. 





Retail Credit Co. Opens 
Two New Branch Offices 


The Retail Credit Co. announces the 
opening of new branch offices at Brock- 
ton, Mass., and Tacoma, Wash., effective 
September 1. R. B. Morrison, 22 years 
with the organization, who has recently 
served as assistant manz ger at Boston, 
will be manager of the Brockton office 
and inspectors will operate from Brock- 
ton, Fall River, New Bedford, Falmouth 
and Taunton. 

M. L. Olson, who has been with the 
company for 11 years, most recently as 
manager at Butte, Mont., will be man- 
ager at Tacoma. Inspectors will operate 
from Tacoma, Aberdeen, Longview and 
Olympia. 


FARM BUREAU COS. NAME TWO 


George J. Cunning has been named 
regional personnel manager and_ J. 
W. Howison regional service manager 


of the projected New England regional 
office of the Farm Bureau Insurance 
Cos. Currently conducted from the com- 
panies’ home office at Columbus, Ohio, 
the office will be moved to a location 
not yet announced. It will cover Con- 
necticut, Rhode Island and Vermont. 


Granniss Acts as Adviser 
On Safety Council Manual 


Edward R. Granniss, manager of the 
engineering department of the Royal- 
Liverpool Insurance Group, served in an 
advisory capacity in connection with 
publication of the new expended edition 
of the “Accident Prevention Manual for 
Industrial grad just issued by 
the National Safety Council. 

The book, which is the second edition 
of the work, was written by members of 
the Nationz ii Council staff and submitted 
to qualified reviewers for comment and 
analysis. In addition to Mr. Granniss, 
the advisory group was composed of 
the following: William S. Smith, direc- 
tor of safety, Ford Motor Co., Dear- 
born, Mich.; E. T. Lee, director of 
safety, Eastern Airlines, Inc.; Miami, 
Fla.; Stuart Mansfield, safety director, 
Western Printing & Lithographing o., 


Poughkeepsie, N. Y.; oe Nuern- 
berger, safety engineer, B. Dick Co., 
Chicago; H. L. Smith, etl engineer, 


General Electric Co., Fort Wayne, Ind. 
The book is confined principally to 


safety in the manufacturing industry 
and is based on the premise that a 
major proportion of all accident causes 


to all industry. Detailed 
price and description may be obtained 
from the National Safety Council, 425 
North Michigan Avenue, Chicago, III. 
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Crime Hearing Stuff 


Our columnist, sojourning in North Con- 
way this summer, has let his thoughts run 
wild (?) i the following “Crime Hear- 
ing Stuff” as to how a fellow feels who 
has been summoned to appear at a big 
court hearing and to give his testimony. 
Let’s hope as the story ts unfolded in suc- 
ceeding issues that he will come through 
the ordeal unscathed.—Ed 

Your summons requesting our appear- 
ance at your next hearing has been 
received. We have noted the require- 
ments and wish to first of all inform you 
that we are in North Conway, N. 
and will not be able to make it until 
about the second week of your hear- 
ings. This may mean little to you, 
but is a big disappointment to us, for 
we love talking into microphones. 

As to the actual crime into which you 
are gooking, may we say in the first 
place, we didn’t do it. We weren’t even 
near that point when the crime was 
committed. Our attorneys, Beethoven, 
3eethoven, Beethoven and Schmo (the 
last name being fictitious, deponent not 











ever since. 


field today. 


INTER OCEAN was There/ 
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One night in November, 1903, in the Metropolitan Opera House, a 
young tenor first cast his spell over an American audience and brought 
them to their feet cheering. The singer was, of course, Enrico Caruso. 
That same year, INTER-OCEAN made its first appearance in the 


insurance field, and has maintained a reputation for fine performance 


INTER-OCEAN has progressed steadily through the years. A com- 
plete line of Life, Health, Accident and Hospitalization Insurance, built 
on sound principles and modern ideas, has satisfied thousands of policy- 


holders and has made INTER-OCEAN a valuable name in the insurance 
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knowing the true name of the Schmo 
who is handling our interests in the 
matter) inform us, we were neither ille- 
gal or unconstitutional at the time. This 
came as a big surprise to us. 

Besides this startling bit of informa- 
tion, we hardly remember any of the 
facts surrounding the date of the crime, 
we having been in another state at the 
time—pulling off another job. 


Phone Calls and Rumors 


It is true that certain telephone calls 
were made over our wires, and that was 
during our absence, when we just had 
to put two bucks on the nose of a nag 
at Belmont. The hoss came in sixth, 

There have been certain rumors, it is 
true, but these have not been substan- 
tiated by anything but unsubstantiated 
facts, all of which have been authorized 
by counsel, who thought them all to be 
irrelevant. 

On the day when the affidavit was 
taken, we couldn’t for the life of us 
think who would take such a boring bit 
of tripe, but we figured that if people 
haven’t anything better to take than an 
affidavit, just how low can they get? 

new “lo.” 

Half the world doesn’t know how the 
other half lives. Divide the sentence 
up and it reads: “Half the world doesn’t 
know how. The other half lives.” Of 
course, all these facts have a direct bear- 
ing on the entire question of the inves- 
tigation, and it is hoped that when you 
start your hearings, you will stress some 
of these very important points. 

Another point. which has been dis- 
cussed widely since your investigation 
was originally announced, was the fact 
that so many men who were mixed up 
in this business, were most anxious to 


keep a share of their interest intact, 
even after the investigation. A few men 
did go in for face-lifting, and other 


facial improvements, and one man had 
an ear removed and placed where his 
nose had been, having the nose placed 
where the ear had formerly appeared. 
It confuses folks who look at him now 
—but it will be interesting to the TV 
audience. 

Some of those who are not so certain 
to be called to testify have not gone to 
so much trouble. One chap just had 
all his hair removed. Another had his 
eye-brows transplanted to his chin. Such 
changes are sort of wild initially, but 
once the owner of the face is accustomed 
to the new regime, he does not mind. 
Others surely do not. 

About 20 miles from North 
there is a beaver dam which 
many visitors. The beavers keep on 
working in spite of the visitors. The 
visitors keep on visiting in spite of the 


Conway 
attracts 


beavers. What this proves to the roving 
countryside is, of course, doubtful but 
it is just as certain that if the beavers 


do not mind the visitors, or vice versa, 
then it is sure the countryside will not 
mind the so-called investigation, once it 
gets under way. 

Watch The Eastern Underwriter for 
further developments. 


—MERVIN L. LANE. 


Blanch Joins Strudwick Co. 


E. W. Blanch, who for the past 20 
years has been engaged in the casualty 
insurance business, with primary and 
reinsurance companies, has resigned 
from the Employers Reinsurance Corp. 
to join the A. E. Strudwick Co., Min- 
neapolis reinsurance brokers, as_ vice 
president. 

Following branch office service with 
the Liberty Mutual Insurance Co. in 
Baltimore, Cleveland and Kansas City, 
Mr. Blanch went with the Employers 
Reinsurance at the home office in Kan- 
sas City, as excess department manager 
and was elected assistant secretary with 
responsibility for the solicitation, under- 
writing and servicing of casualty rein- 
surance accounts. 
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Survey Shows Continued Trend to 





Compensation Law Liberalization  * ined workman 


By BeTHUNE JONES 


Increased benefits or other liberaliza- 
tion of workmen’s compensation laws 
have been enacted thus far this year by 
the legislatures of at least 23 states, a 
survey discloses, in continuation of a 
trend which has spread rapidly in re- 
cent years. 

States in which such measures were 
adopted include California, Colorado, 
Idaho, Illinois, Indiana, Iowa, Kansas, 
Maryland, Michigan, Minnesota, Mon- 
tana, New Mexico, New Jersey, North 
Carolina, North Dakota, Ohio, Okla- 
homa, Oregon, Utah, Vermont, Wash- 
ington, Wisconsin and Wyoming. Simi- 
lar bills were still pending at this writ- 
ing in a few states. 

That the trend is accompanied by the 
general prospect of increased costs to 
employers in the form of higher work- 
men’s compensation premium rates is 
indicated by steps already taken in that 
direction by several states, including In- 
diana, Maryland, Oklahoma and North 
Carolina. 

Emphasizes Safety and Health 


Another effect of the trend will be in- 
creased emphasis on efforts by employ- 
ers to provide a maximum degree of 
safety and health for workers. 

The 1951 legislative action included the 
following; 

California—Increased maximum work- 
men’s compensation benefits from $30 to 
$35 a week for temporary disability; in- 
creased maximum death benefits from 
$6,000 to $7,000 and from $7,500 to $8,750 
in cases of a surviving widow with de- 
pendent children; and made other lib- 
eralizing changes. 

Colorado—Boosted workmen’s compen- 
sation benefits from $22.75 to a maximum 
of $28 a week, and added dermatitis, an- 
thrax, and a disease stemming from 
work in radioactive research and pro- 
duction to the list of occupational dis- 
eases subject to benefits. 

Idaho—Adopted increased benefits as 
recommended by an interim study com- 
mittee. 

Increases in Illinois 


Illinois—Provided for 13.3% increases 
in cash awards and longer periods of 
compensation for workers losing an eye 
or a limb in occupational accidents. 

Indiana—Increased weekly compensa- 
tion benefits from $22 to a maximum of 
$25, and made other upward adjustments 
in long-term accident cases. Also boosted 
occupational disease benefits. 

Iowa—Raised the maximum work- 
men’ weekly compensation for perma- 
nent total disability from $24 to $28, and 
the duration of payments from 400 
weeks to 500 weeks, with proportional 
increases for permanent partial disabil- 
ity. 

Kansas—Increased workmen’s com- 
pensation benefits from $20 weekly to 
a maximum of $28. 

Maryland—Revised workmen’s com- 
pensation law to allow increases of from 
12% to as much as 33%. Maximum 
weekly benefits for temporary total dis- 
ability were increased from $28 to $32; 
for permanent partial disability from 
$20 weekly to $25, and for permanent 
total disability from $7,500 to $10,000. 

Michigan Raises Death Benefits 


Michigan — Increased compensation 
benefits for disability or death caused 
by silicosis or other dust diseases. The 
new law raises death benefits from 
$6,000 to $10,500 and monthly disability 
compensation from $75 to $100. 

Minnesota—Increased maximum weekly 
compensation from $30 to $32; raised 
allowance for permanent total disability 
from $15,000 to $18,000; and lifted com- 
pensation payments for loss of fingers, 
arms and legs by an average of 10%. 
Montana—Boosted workmen’s com- 


Jersey — Equalized 


is to raise maximum 
for total permanent disability 
from $25 to $30 a week. The New Jer- Utah—Increased maximum 
sey legislature last year set the maxi- 
mum at $30 for temporary disability and 





110 — Increased ” maximum 
compensation for injured 


to $25. 


Oklahoma—Enacted a new death bene- 
fit law providing a lump sum payment of 
payments by $1.50 $13,500 if death occurs from injury on 

! the job within two years, 
maximum disability is continuous, 
weekly benefits at $30 a week. Effect must be made if death occurs from the 

i injury within five years. 
Utah Liberalizes Laws 





permanently and totally disabled claim- 
ants of dependence allowance for wife 
and dependent children. i 
by an average of 10% allowances for 
loss of members or use of members by 


benefits from $25 to $27.50, and other- 
wise liberalized workmen’s compensation 
disability, but left and occupational disease laws. 

the maximum for permanent disability V 3 
at $25. The new law equalizes the maxi- 
mum for all classifications. 


new 
disease law providing compensation for 
disability or death from silicosis or as- 
North Carolina Increases Benefits bestosis up to a maximum 
Carolina—Increased maximum Under the new law, payments would not 
weekly compensation from $24 to $30, ithi 
and the maximum total compensation or 
death benefits from $6,000 to $8,000. death occurs within seven years 

North Dakota—Raised from $20 to $25 last exposure. 
a week the maximum compensation, plus 
allowance for dependent wife able for injury or death. 
to a maximum of $42 a law, widows will receive $100 a month 
i for payment to instead of $75 until their death or re- 


be made unless disability 
two years after last exposure, or unless 


Washington—Increased 





PROBE HIGH AUTO ACCIDENTS 





All-Industry Committee on Motor Ve- 
hicle Accidents in Conference; Seven 
Organizations Represented 

Increasing automobile accidents and 
higher claim costs were discussed by 
the all-industry committee on motor ve- 
hicle accidents during a series of meet- 
ings held this month at the office of the 
Association of Casualty & Surety Com- 
panies according to J. Dewey Dorsett, 
general manager of the association. 

The following organizations are rep- 
resented on the industry committee: 
American Mutual Alliance, National 
Association of Casualty & Surety 
Agents, National Association of Inde- 
pendent Insurers, National Association 
of Insurance Agents, National Associa- 
tion of Mutual Insurance Agents, New 
York State Association of Insurance 
Agents and Association of Casualty & 
Surety Companies. : 

Further meetings of the industry 
committee are in prospect. ; 





marriage. Unmarried totally disabled 
workers will receive $100 a month, with 
payments scaled upward for married 
men. 

Wisconsin—Enacted bill providing a 
$4 or $5 increase in weekly payments to 
injured workers. 
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Garrett a Notable A. & H. Leader 
In Company and Organization Fields 


James R. Garrett, who died August 22 
at Yonkers General Hospital, had for 
many years been an outstanding leader 
accident and health business and 
He was president of 
the New York agency of James R. Gar- 
rett & Co. and eastern accident and 
health vice president of the National 
Casualty Co. of Detroit. He had been 
associated with the National Casualty 
for 45 years. Mr. Garrett had been in 
ill health for the past three years. 

Mr. Garrett was born at Macomb, III, 
April 8, 1879. He was a student at 
Northwestern University, Evansville, IIL, 
at the outbreak of the Spanish-American 
War, during which he served in Cuba 
with the First Regular Illinois Volun- 
teers. Returning to the University, he 
was graduated in 1901. The following 
year, he received his LL. B. degree. He 
was one of the founders of the Phi 
Alpha Beta law fraternity. 


in the 
its organizations. 


Joins Ocean Accident 


Mr. Garrett's first insurance expe- 
rience was with the Ocean Accident 
& Guarantee Corp. which he joined in 
1902, following which he was with the 
General Accident Fire & Life Assur- 
ance Corp. In 1906 he joined the Na- 
tional Casualty, being assigned to the 
eastern department as assistant man- 
ager. 

In 1909 the agency of Ballard & 
Garrett, Inc., was formed, representing 
the National Casualty and other compa- 
nies. In 1914, Mr. Garrett organized 
James R. Garrett & Co. and became 
eastern accident and health vice presi- 
dent of the National Casualty. 

Here began a long period of service 
during which Mr. Garrett built to sub- 
stantial proportions the accident and 
health business for what was then a 
young company and assumed his posi- 
tion of leadership in the accident and 
health and collateral organizations which 
he maintained up to the day of his 
death. 


Founder of A. & H. Club 


When the Accident & Health Club of 
New York was organized in 1925, Mr. 
Garrett was one of its founders and 
became its first president. For more 
than 25 years he was a member of the 
Insurance Federation of New York, be- 
ing perhaps the oldest member in point 
of continuous membership in that organ- 
ization. He was a past president and 
member of the executive committee of 
the federation. He was a past president 
of the Casualty & Surety Club of New 
York, having held office in the 1926-1927 
period. 

When the insurance section of the 
New York Board of Trade was organ- 
ized, he was one of the prime leaders 
in the movement. He served as chair- 
man of its social security committee 
and a member of its executive commit- 
tee. He was also New York State 
chairman of the Insurance Economics 
Society of America. 

Mr. Garrett was a member of the 
Army of Santisgo de Cuba, 23rd Regu- 
lar Machine Gun Veteran Association, 
Drug and Chemical Club, and Lake 
Mahopac Golf Club. 

Surviving Mr. Garrett is his wife, 
Mrs. Grace Garrett. The Garrett home 
is at Crestwood, N. 

Funeral services for Mr. Garrett were 
held Saturday morning, August 25, at 
the Fred MacGrath Funeral Home, 
Bronxville, N. Y. The following dele- 
gation was appointed to represent the 





R. GARRETT 


JAMES 


Insurance Federation - New York at 
the services: Arthur Quaranta, vice 
president, Marsh & art Walter 

Falk, assistant United States man- 
ager, Roy al - Liverpool Insurance Group; 
William A. Waters, a partner in Hall & 
Henshaw; George I. Gross, attorney, and 
Everette Hunt, Albany, secretary of 
the federation. 


Close Home Office Ties 


Although Mr. Garrett’s field of oper- 
ation was on the Atlantic Seaboard and 
the home office of National Casualty is 
in the territory of the Great Lakes, 
there was a remarkably close associa- 
tion between Mr. Garrett and the home 
office staff of the oneney: Questions 
of geography and climate did not enter 
into the picture. They were closely re- 
lated through association of ideas and 
ideals. 

President W. G. Curtis and Mr. Gar- 
rett joined the company on exactly the 
same date, August 15, 1906. Their re- 
lationship was expressed by Mr. Curtis 
on the occasion of Mr. Garrett’s 40th 
anniversary with the company in 1946, 
when he said: 

_“Forty years in business is a life- 
time and Jim has been with the Na- 
tional that long. His lawyer’s sheepskin 
hadn’t been dry very long when he 
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Conference Issues Guide 


On Uniform Provisions Law 

The Health & Accident Underwriters 
Conference has prepared a guide for 
writing policies complying with the new 
uniform individual accident and sickness 
policy provisions law which will be dis- 
tributed to members. The guide is not 
intended to answer all questions arising 
in the preparation of such policies but 
is designed to be an aid in preparing 
the types of policies 1 in general use. 

The new law is now in force in Iowa, 
Maryland, Kansas, Nebraska, New York 
and Washington. In all the other states 
which passed the law it will become 
effective January 1, 1952, except in 
Michigan where the effective date is 
October 1 of this year. It is expected 
that such policies will be used in other 
states which have no laws in conflict 
with the new law. 





joined up with Horace Corey whom he 
succeeded. 
Integrity Stood the Tests 


“Through the years his unwavering 
and uncompromising integrity stood all 
the tests and built for him a reputation 
second to none. Representing a com- 
paratively new and small company, the 
road was all up hill. In those early 
days it was commonly said that any 
company not of the east could not suc- 
ceed in that field. 

“The 1907 panic was his first test 
and others followed, but Jim was there 
to fight and fight he did. Courteous 
and courageous, his integrity became 
the foundation of his success and 
brought numerous preferments from as- 
sociates and competitors. 

“Tim’s success in that impossible field 
is that he stands at the top with more 
than a million and a half of A. & H. 
premiums annually to his credit plus 
admiration and confidence 100% of the 
entire home office.” 

From Atlantic City, Julius L. Ullman, 
executive vice president, W. L. Perrin 
& Son, New York, forwarded the fol- 
lowing telegram to Mrs. Garrett: 

“News of Jim’s demise is a shocking 
disappointment. Not only was he a very 
good friend but his personal, tireless and 
energetic leadership in the cause of free 
enterprise will be sorely felt by the 
industry. Mrs. Ullman joins in express- 
ing our most heartfelt sympathy.” 








It’s Easiest 


ACCIDENT 
Lifetime Indemnity for Total 
Disability 


SURGICAL 
Complete Schedule From $5 to $300 
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PERFECTED PROTECTION 


HOSPITALIZATION 
Choice of Five Plans From $5.00 to $12.50 per day 


Coverages on Individual, Franchise and Group Basis 
Including Family Policies 


NATIONAL CASUALTY COMPANY 


DETROIT 26, MICHIGAN 


Sell the BEST 


HEALTH 
Two Years—No House Confinement 
Required 


MEDICAL 
At Home—Doctor’s Office—Hospital 
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WILL REQUIRE WRITTEN EXAMS 


Navarre Announces That After October 
1 Applicants for A. & H. Licenses 
Must Submit to Examinations 

Insurance Commissioner Joseph A. 
Navarre of Michigan has announced that 
after October 1 applicants for licenses 
to write sickness and accident or hospi- 
talization coverage will be subjected to 
written examinations. Agents already 
licensed for these lines or who have been 
licensed at any time during the preceding 
five years will not be required to take 
the examinations but all first-time appli- 
cants will be required to do so. 

Under the regulation, an applicant, 
upon having his application processed 
by the Insurance Department, will be 
issued a license which will be auto- 
matically cancelled at the end of 130 
days unless he passes a written examina- 
tion given by the Department during the 
first 120 days of the probationary period. 
It is planned to hold examinations once 
a month. 

The Commissioner noted that a con- 
siderable number of complaints have 
been received by the Department relative 
to accident and sickness coverage and 
he said it is for this reason, as well as 
the fact that thjs line has been ex- 
periencing a tremendous growth, that the 
Department feels it necessary to inaugu- 
rate the examination requirement prop- 
erly to screen applicants for accident and 
health licenses. 


OMAHA COS. WILL CELEBRATE 
Mutual of Omaha and United Benefit 


Life to Observe Anniversaries; More 
Than 500 Producers to Attend 

Mutual Benefit Health & Accident As- 
sociation and United Benefit Life Insur- 
ance Co. of Omaha, will celebrate their 
42nd and 25th anniversaries respectively 
at the home office on September 17, 18, 
and 19, 

More than 500 top producers from all 
over the United States, Hawaii, Alaska 
and Canada as well as various state man- 
agers of Mutual and United will be 
guests at the anniversary celebration. 

30b Considine, International News 
Service writer, author, and NBC radio 
and television news commentator, will be 
guest speaker on September 18 during 
the afternoon session. 

A native Hawaiian feast known as a 
a alian Luau will be staged at 

:30 p.m., Tuesday, September 18 at 
> eony Park, a private club, just outside 
of Omaha. This will be a_ typical 
Hawaiian party with all the Hawaiian 
atmosphere that can be_ transplanted 
from Hawaii to Nebraska. One thousand 
are to attend. 

There will be special Hawaiian enter- 
tainers flown from Honolulu for the oc- 
casion. Fifty Hawaiians living in Omaha 
will cooperate in staging the Luau and 
making it a colorful spectacle. 

H. C. Carden, advertising director of 
Mutual of Omaha, is the general chair- 
man for the anniversary program. 


JOINS H. & A. CONFERENCE 
The Pyramid Life Insurance Co., with 
corporate office in Topeka, Kan., and 
business office in Kansas City, Kan., has 
joined the Health & Accident Under- 
writers Conference. The company re- 
cently was purchased by the Reserve 
Life of Dallas and Don Compton, for- 
merly with Combined Insurance, was 
elected its president. 
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About one out of six fires can be traced to heating equipment. Make sure there are 
no holes or rusted spots in smoke pipes and that your chimney is clean. Don't keep 


FOUNDED IN 1819, the Aetna 


: ; i é Insurance Company takes its name 
burnable material near your furnace or hot pipes. If you have an oil burner and it Sia Wik Gees velcane, which 
has not been serviced within the past year, call your service man today. “though surrounded by flame and 
smoke is itself never consumed.” 
From that day to this—through 
wars, conflagrations and depres- 


AINA INSURANCE GROUP sions—no policyholder has ever 


3 suffered loss because of failure of 
AETNA INSURANCE COMPANY + THE WORLD FIRE AND MARINE INSURANCE CO. an Aetna Company to meet its 


THE CENTURY INDEMNITY COMPANY + STANDARD INSURANCE CO. OF N. Y. obligations. 
ian S ro. HARTFORD, CONNECTICUT | 
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This advertisement also appears—in color—in TIME, NEWSWEEK, PATHFINDER, 
U. S. NEWS and WORLD REPORT. Clinton L. Allen, President 
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THINK FIRST OF THE AETNA 
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The Travelers 


PREFERRED RISK uire* contract 


’ Features which have a strong appeal to both buyer and seller 











Guaranteed Reduction in Premium after First Year. Option to 


continue first year premium and receive Paid Up Additions 





Premium Waiver Disability forms a basic part of contract 





Same contract available to unmarried, self-supporting women 





* Available in United States only 





CALL YOUR NEAREST TRAVELERS LIFE MANAGER OR GENERAL AGENT 
ABOUT LIBERAL FIRST YEAR COMMISSIONS AND REGULAR RENEWALS 











The Travelers Insurance Company aatroro, connecticut 























